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Features This Week . 


Gg Selling the Young Man \ 


Lloyd Patterson Analyzes the Peculiar Problems 
Incident to Selling the Young Man Life Insur- 
ance—How to Capitalize on His Ambition Whilst 
Overcoming His Superb Self-Confidence. 


q Dr. Dingman’s Review of 1931 


Concluding Installment of This Medical and 
Underwriting Executive's Summation of the 
Life Insurance Lessons We Learned in Passing. 


@ Statistics That Paint the Picture 


\ Tabular Record of the Year by Year Life In- 
surance Production from 1913 to Date with 
Monthly Comparisons for the Past Six Years. 
from Data Compiled by the Association of Life 
Insurance Presidents. Also Early Reports to 
The Spectator of the 1931 Results of Leading 
Companies. 


g Dividend Announcements 


Schedules of Prominent Companies for 1932. 


























A RECORD OF GROWTH IN 


1931] 














of $10,800,000. 








ASSETS 
CasH $2,750,91 3.35 


U. S. GoveRNMENT SECURITIES 4497.97.27 
Values on amortized basis according to ’ (70 bemd 


state laws. 


Bonps 

Made up of $16,838,000 of public utilities; 

$33,421,000 of equipment trusts; $3,423,000 

of State, County, and Municipals, all ir 

U. S.; and $32,350,000 of railroad and mis 

cellaneous bonds. Values on amortized 

basis according to state laws or on basis . os An 
furnished by National Conveution of Insur- 86,032, 1 35.45 
ance Commissioners. 


MortTGAGEs ON REAL EstaTE 


Made up of $7,929,000 on farms and 94,771.2 34.00 
$86,842,000 on other real estate. 





STocKs 

Made up of $1,251,000 of preferred and 

guaranteed stocks and $164,000 of trust 

company stock. Values furnished by Na- 

tional Convention of Insurance Commis- 6 sw mM 
» all 1 ,415,530.0¢ 


LOANS ON POLICIES OF THE COMPANY 
Fully secured by policy reserves. 49. 321 ,792.37 


Rea Estate 
Includes $3,600,000 for Home Office plant. 7,393,611.10 


AccRUED INTEREST 

Includes $705,000 on securities; $1,315,000 
on mortgages; and $1,338,000 on policy 
loans, fully covered by reserves. 


OverDUE INTEREST 
Includes $198,000 on mortgages; and $529,- 
000 on policy loans, fully covered by re- —_ 
serves. ( 31,061.24 
DEFERRED AND UNCOLLECTED 
Net Premiums, Etc. 


Including installments to complete contract 6.130, 304.86 


year, fully covered by reserves 
Tue Tora Assets Art $256,407,790.18 


3, 363,230.54 





ASSETS increased during 1931 from $245,650,000 to $256,408,000—a gain 


Premiums and INTEREST received increased to $4+7,200,000—an increase 
of two million over the 1930 figures. 

New Insurance Paip For amounted to $109,500,000, only 10% below 
the total for 1930, which was a good year for the Company. It is inter- 
esting that the new business for the last five months of 1931 exceeded by 
three million dollars the corresponding figures for 1930. 


PAYMENTS TO PoLicyHOLveERs totaled $30,800,000, as compared with 
$27,800,000 in 1930. 

INSURANCE IN Force increased from $1,015,600,000 to $1,029,800,000. 
ConTINGENCY Reserves, despite unfavorable economic conditions, in- 
creased from $18,351,000 to $18,709,000 after setting aside estimated 
dividends to policyholders for the entire year 1932. 


M. ALBERT LINTON, President 


LIABILITIES 








LeGAL RESERVE 
Computed by the Insurance Department of 
Pennsylvania This fund, together with 


future premiums, is to provide for future $213, 139,080.00 


obligations as they fall due. 

RESERVES FOR SUPPLEMENTARY CONTRACTS 
To provide income payments to policyhold 

ers by reason of disability and to policy 


holders or beneticiaries under policies which 
~ 
have become claims by maturity or deat 1( 293,939.62 


DivipeNps Lert WITH THE COMPANY 
Including dividends left to accumulate at 
compound interest—present rate 434 %—and 
dividends due and unpaid. 


2,994,070.72 
DivipENDs Set AsipeE FoR DistTRIBUTION 
7,527,000.00 

7177 35360 
PREMIUMS Pap IN ADVANCE 2,122,353.6( 
Poticy CLAIMS 


The estimate of dividends that will he paid 
to policyholders during the entire year 1932 


This amount is set aside to pay known or =) = 

unreported claims incurred but not yet 670,087.69 

settled. 

EstimaTeD TAxes PAYABLE 70 207 
878,897.00 


Durince 1932 


73 380 97 
MIscELLANEOUS LIABILITIES 13,380.87 





ToTAL oF FOREGOING LIABILITIES $237,698,809.50 
The excess of the Assets over this figure 
provides the contingency reserves. 


CONTINGENCY RESERVES 

Held for the additional protection of our 
»olicyholders After setting aside policy 
f yiders’ dividends for the entire year 1932 
and after applying $769,000 to write down 
certain investment values during 1931, con 


tingency reserves increased $358,000 over 
the amount held at the beginning of the 18.708.980.68 
year 





Tora, EQUALING THE AsseTS $256,407,790.18 


Provident ‘Mutual 


Life Insurance Company of Philadelphia Penna 


Founded 1865 








2, 1879, at the post office, New York, N. Y., under the act of March 
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NEW YORK AND CHICAGO, THURSDAY, FEBRUARY 4, 1932 





This Week : 


@ Lloyd Patterson, who manages the Massachu- 
setts Mutual’s general agency in New York, 


believes that young men are good and neces-- 


sary life insurance prospects. He tells how to 
sell them on pages 4 and 5. 


@ There's a lot of talk in the air about busi- 
ness being good, bad or indifferent, but what 
are the figures? This issue is replete with 
significant life insurance statistics—both in the 
aggregate and for individual companies. 


@ News of the week: Agents and executives 
confer on a formal agency contract; American 
fire insurance interests in China; early reports 
of fire insurance company operations for 1931; 
annual statement of the three Travelers Insur- 
ance Companies; sale of the Great Republic 
Life of Los Angeles and the election of a new 
president for the Union Central Life. 


Next Week: 


@ Professor S. B. Ackerman’s review of the 
legal year in fire insurance—a digest of the out- 


, 


standing cases decided by the courts in '~? 


@ No doubt, a number of your assureds are 
complaining to you about the increased auto- 
mobile liability rates. What do yeu tell them? 
Harold E. Taylor, advertising manager of the 
American Insurance Company and the Bankers 
Indemnity Company offers you some material 
that will appease your protesting clients and 
furnish them, at the same time, with an edu- 
Cation in safety. 


@ The Reconstruction Finance Corporation, the 
two-billion dollar creation of the Federal Gov- 
ernment designed to check excessive liquida- 
tion and reinforce worthy enterprises, such as 
banks, insurance companies, etc., by offering 
its credit facilities, will be extensively discussed 
in Tue Spectator columns with particular re- 
gard to its direct and indirect effect on in- 
surance. 


Selling in 1932 


IFE insurance men entered 1932 enthused by the record of 

, the last month of 1931. For the first time in eighteen 
months, life insurance production showed an increase. 
This conclusive evidence of the underlying sentiment for life 
insurance protection should go far in bringing prosperity to 
the life insurance business in 1932. It will act as both an 
inspiration and an incentive. To interpret from the results of 
December last, however, that life insurance sales would im- 
mediately reach the heights of peak years, would be both 
foolish and deceptive. Incomes and assets have been mate- 
rially depleted. Every purchase is seriously considered and 
only made after full conviction of its value and its necessity. 


Life insurance agents can only expect to con- 
tinue the record achieved in December by hard work. It is 
to be trusted that selling methods have been readjusted during 
recent months to a point where they more closely meet the 
demands imposed upon them by the changed conditions of 
the present. It is obvious that procedure which brought about 
the required results during days of prosperity will not be 
effective during 1932. People with reduced incomes, re- 
stricted prospects for sudden wealth through stock manipula- 
tions, cannot be moved to spend without sound and logical 
proof that they need what they are to buy. 


Life insurance agents can point out that life 
insurance makes a splendid form of obligation in any savings 
plan, whether one is aiming to build up an estate of real prop- 
erty or miscellaneous securities; and it is usually the form 
of investment which the real economist should first choose if 
he has dependents. Moreover, viewed as an investment proper 
it has everything to commend it. It is easily disproved that 
life insurance is more costly than any other form of invest- 
ment. Those who make such a comparison offhand to the dis- 
advantage of insurance, either disregard or forget to consider 
the protective advantage of a policy. This is a feature which 
is fully as attractive and as valuable as the investment fea- 
ture and is really the chief thing and costs nothing. This 
basic line of reason is simple but effective, for it can be backed 
by statistical records. Life insurance 
agents must continue plugging if 
they are to continue the results i, : , 


achieved in December. 
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Contract 


tures of life insurance and the 
young man we have two separate 
and entirely different propositions. 

Suppose I have a lead for you, a 
lead as leads go, and I tell you the 
man’s name, age, family, business, in- 
surance, income, etc., and when you 
go to see that prospect you will know 
pretty well what you are going to talk 
about and in knowing all this about him 
you are consequently going to make a 
good impression. 

But in this the other case we have 
a young man as a prospect—youth. 
How shall be describe this prospect to 
you, this youth? 

He knows no depression and he has 
no dealings with it. Adversity does not 
enter into his plans. He is a majority. 
The destiny of the nation depends 
upon his opinion. The only hope of 
civilization lies in him. He is not a 
conservative. He is fired with am- 
bition. He does not listen to practical 
reasoning. He may lack knowledge 
but he is certainly not devoid of intelli- 
gence. He sees through shams with 
sharp eyes. His plans are away be- 
yond and away above those which we 
might visualize for him. He is not to 
be startled, but he is to startle with 
all the naive egotism that nature be- 
stowed upon him. And thank God for 


T considering the investment fea- 


His Ambitions Extend 
Far Beyond the Proceeds 
of Any Life Insurance 









Youth—Our Best Prospect Because 
of His Numbers 


By LLOYD PATTERSON 


him for he is life and he is what causes 
the earth to revolve on its axis through 
the heavens. He is intoxication and the 
fever of reason. He does not believe 
in death. He is the spirit of eternity, 
with the confidence and assurance of 
immortality. 

Old men think he is a fool and he 
knows old men are fools. He does not 
believe in parallel lines. His fate can- 
not be the same fate as those who have 
set the example before him. He is not 
afraid of being wrong. This young 
man is our best prospect because there 
are more of him and he will last longer. 


Help Him Get There 


What about life insurance for him? 
Without death, without investment, 
without protection, without contingen- 
cies, without vicissitude, where does 
life insurance fit into his plan? Let 
us show him that the first principles 
of success is the ability to save money. 
Let us show him that if he cannot 
save money to buy life insurance, that 
he should buy life insurance to save 








Selling the Young Man Is 

Not Easy, But His Business 

Is Necessary to His and Your 
Own Future Success 





“Don't ridicule: 
The plans that HE 

Aspires to YOU 

Can guarantee.’ 


’ 


money. Nothing is worth more to a 
young man than to be told how to get 
there. Then let us show him that life 
insurance can help him to get to where 
he is going. 

Those of you who believe in endow- 
ment insurance for young men, or the 
policy of protection, or the retirement 
income, or the accumulation plan, or 
whatever your manager believes is the 
best thing for him, adopt these policies 
to this youth’s plans and is ambitions 
and his hopes, his desires, the girl that 
is to be his wife (the one phase of sen- 
timent in his soul) or his mother, his 
great business future, business once 
doubtful of life insurance has woven it 
into the very fibre of industry and com- 
merce, his unlimited credit, his stable 
character, his secure collateral, his 
broad travels, even his fame and his 
retirement, and as a further guarantee 
that his plans will be carried out, as 
a guarantee that today is laid the foun- 
dation stone to support all that which 
is to be bestowed upon him later and 
that life insurance is not so much & 
duty as it is an opportunity. 

I remember a certain very young 
man I solicited some years ago who 
had such extreme confidence in his 
ability that life insurance to him would 
never be a necessity. Any life insur- 
ance estate would be a bagatelle to the 
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Lloyd Patterson 
of the 
Keane-Patterson Agency, 
New York, 


Massachusetts Mutual 
Life Insurance 
Company, 
Springfield, Mass. 


estate that he was to create in the 
near future. But he did buy life in- 
surance when he recognized the impor- 
tance of a man of his affairs carrying 
a policy to pay his inheritance taxes. 
He had a hard job raising the money 
for the first quarterly premium on a 
$10,000 policy but he paid it because 
he realized what an important thing it 
was in his scheme of things. 

This is life insurance day of Thrift 
Week. The people of this country 
have been looking at the life insurance 
companies’ exceptional record for some 
time. Today the institution of life 
insurance stands out more conspicu- 
ously than ever. You are its represen- 
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You are commissioned to rep- 
resent this great institution as it should 


tatives. 


be represented. But this is only one 
day in the year. Today is the new 
beginning of the remainder of your 
days in the life insurance business, and 
if you are going to call upon youth, 
listen to his plans, for after all he will 
lead us. Don’t tell him where to go 
but help him along his great high road 
and if you will listen to him he will 
listen to you and never forget you. 
There are more of him than any other 
class of prospect. He has been the 
hardest one to sell but that has been 


because of our misunderstanding of 
Don’t think his ideas ridiculous, 


him. 




























TOHOIOOOOOS OS OI30 SOOO IS O08 


Selling future financial se- 
curity to the young man is 
bringing coals to Newcastle, 
because every young man is 
superbly confident that the 
passing years will shower 
down wealth and fame. In 
his address, delivered at the 
Life Insurance Day Rally in 
New York, Mr. Patterson ex- 
plained how the young man 
can be sold and why he is 
necessary as a Client. 
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make your business indispensable to 
his ambitions. He has the biggest 
future and greatest aspirations and 
these are his investments. You will 
eventually do what he directs, so why 
not now? There is a great market-— 
youth with its unlimited investments. 


Longfellow wrote: 
How beautiful is youth! 
gleams, 
With its illusions, aspirations, dreams! 
Book of beginnings, story without end, 
Each maid a heroine, each man a friend. 


And we add: 
Don’t ridicule. 
The plans that he 
Aspires to you can guarantee! 


How bright it 















The Reconstruction Corporation 


HE President’s Reconstruction 

Finance Corporation, approved 
by both houses of Congress with 
remarkable expedition and virtual 
unanimity, is now in operation. It 
is confidently expected that the 
corporation, which will have at its 
disposal cash resources up to 
$2,000,000,000, will be effective in 
arresting the tremendous volume 
of liquidation that has been play- 
ing havoc with price structure 
during the past two years and a 
half. 

The new corporation is em- 
powered to grant loans only when 
“fully and adequately secured.” 
Loans may be made to any “bank, 
savings bank, trust company, build- 
ing and loan association, insurance 
company, mortgage loan company, 
credit union, Federal land bank, 
joint stock land bank, Federal in- 
termediate credit bank, agricul- 
tural credit corporation, live stock 
credit corporation, closed bank (up 
to $200,000,000 of the total re- 
sources of the corporation may be 
employed for this purpose), rail- 
roads and farmers.” Directly and 
indirectly, the credit facilities of 
the new corporation will be partic- 
ularly advantageous to insurance 
companies. The building construc- 
tion, agricultural, and transporta- 
tion industries, in which insurance 
companies are heavy investors in 
the form of bonds and mortgages, 
are all included in the list of eligi- 
ble borrowers. The financial assis- 
tance which has been made avail- 
able to these companies through 
the new corporation will tend to 
bolster the underlying value of 
their outstanding securities, and 
insurance companies requiring 
cash will be spared the necessity of 
forcing their investments on an 
abnormally depressed market. 


A Collection Scheme 


OCAL agents everywhere are 
having “a time of it” as the 

old saw goes, in these days of 
stress. During depression, people 
are not only hunting bargains, but 
they are trying to get commodities 
—our apologies to the August U. 
S. Supreme Court—free. A com- 
mon practice is to renew a fire in- 
surance policy, not pay the pre- 
mium within the time limit, go to 
another agency, repeat the process, 


Editorial 


With the Editors 


and so on ad infinitum, or, at least, 
until no agent will write the insur- 
ance. 

An agency in a Southern city has 
“taken the bull by the horns.” The 
agency has suffered along with the 
rest. Its manager tells a represen- 
tative of THE SPECTATOR that 
heretofore the agency has always 
sold insurance, that prospects have 





To the Editor 


“A charitable gift, especially of meas- 
ured amount.” 

Such is the definition of “dole” in the 
American Oxford Dictionary. 





It is reported that a city in Massachu- 
setts recently placed its fire insurance, 
covering schools and other public build- 
ings, through one agent, who wrote the 
entire line in two companies, and doled 
out to the other established agents an 
amount of money equal to the commis- 
sion the agency would have earned, had 
it written up its allotted amount of in- 
surance in its own companies. 

So far as municipal insurance is con- 
cerned these agents went on the dole. 
Just why local agents should be willing 
to cooperate in such a plan is beyond 
reason. They establish a precedent that 
may well be followed by business con- 
cerns and other insurers, who might pre- 
fer one agent of record, and yet who 
feel an obligation to distribute their 
business for business or other reasons. 


The agent of record who doles out the 
commission would scarcely be human 
were he to overlook the chance of 
quietly telling his friends and clients of 
the important station he holds in the 
agency business, to the detriment, of 
course, of the less important agents, who 
“went on the dole.” 


There is something utterly selfish in 
the plan, on the part of all concerned. 
The company writing the entire line is 
selfish. The agent writing the policy is 
selfish, and the agents accepting the 
dole are selfish—and each contributes 
its bit to “spiking” the much-worried- 
about American Agency System. 

“Service” being the local agent's slo- 
gan, makes the transaction hard to 
understand. In this case the service 
rendered can scarcely be defined as 
other than that of servile acceptance of 
“hush money.” None seem to have much 
thought for deserving companies they 
represent and who are not even offered 
their “dole,” much less a chance to ser- 
vice the risk and be recorded as partici- 
pating. 

Those who accept the “dole” are more 
to be censured than those who offer it, 
and must be content to be in the cate- 
gory of the inefficient agent whose busi- 
ness may be more properly written by 
his competitor, and who cares not one 
whit, provided he gets his “dole.” 

A. J. M. 

Boston, Mass. 














not voluntarily bought it. Whena 
new customer comes into the office 
and offers a line, he first inquires 
who has been carrying it. If an- 
other agency is named, he with- 
holds action until he can get into 
communication with the other 
agency and find out if the line was 
cancelled because of failure to pay 
premiums. If the answer is af- 
firmative, the line is declined. The 
manager of this particular agency 
tells us it is barely self-sustaining, 
but that he hopes there is a turn- 
ing in the long road of depression, 
and that in the meantime, he does 
not propose to burden the office 
with troublesome and uncollect- 
able accounts, with a consequent 
actual loss. 


It is pretty hard in a period such 
as this to turn down any kind of 
easy business, but this agency’s 
policy appeals to us as being sensi- 
ble, and commending itself to all 
well managed local agencies as 
worthy of emulation. 





Indigent Policyholders 


ONSIDERABLE _ discussion 

has developed from the at- 
tempt to amend the Massachusetts 
Old Age Assistance Law so that 
beneficiaries of the legislation will 
not have to divest themselves of 
all their life insurance holdings in 
order to participate. The amend- 
ment to the present law was pro- 
posed by the president of the Lynn 
Women’s Democratic Club, who 
very reasonably asks that the indi- 
vidual be allowed a limit of $1,000 
life insurance without being de- 
clared ineligible for State assist- 
ance. As a matter of common sense 
economy the proposal has merit as 
the conservation of such a modest 


estate would assure decent burial 
at the expense of the beneficiary. 
The limit of exemption might well 
be increased, as a matter of fact, 
for anything that tends to encour- 
age thrift and enterprise such as 
life insurance embodies tends to re- 
duce the rollcall of paupers and 
within reasonable limits the life in- 
surance premium should be as 
much a part of the fixed expense 
budget of the average man as 
clothing, rent, or any other neces- 
sary item. 
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Time 
Weekly News Review 


Robert E. Sweeney succeeds Charles 
F. Coffin as president of the State Life 
Insurance Company of Indianapolis, 
Ind. 


George D. Riley succeeds Ben S. 
Lowry as insurance commissioner of 
Mississippi. 








Security Life Insurance Company, 
Chicago, Ill, withdraws suit to re- 
strain Commissioner Livingston of 
Michigan from revoking the company’s 
license to do business in that State. 





George N. Ayres, formerly vice- 
president of the Central Life Assur- 
ance Society of Des Moines, lowa, suc- 
ceeds Dr. T. C. Denny as president. 
Dr. Denny remains on the board. 





Carey G. Arnett, president of the 
Inter-Southern Life, resigns from the 
board of the Missouri State Life. M. 
L. Emerich of Hallgarten & Co., in- 
vestment bankers, New York, will fill 
his place. 





George Ramee resigns as vice-presi- 
dent and superintendent of agencies of 
the Bankers National Life of Jersey 
City, N. J. 





The Springfield Fire & Marine In- 
surance Company acquires business of 
the Pilot Fire, the George Washington 
Fire and the Greensboro Fire of 
Greensboro, N. C. John W. McAlister, 
president of the three Greensboro com- 
panies, will be, Virginia and North 
Carolina State Agent for the Spring- 
field F. & M. group. 





Fred W. Ransom retires as assistant 
western manager of the Providence 
Washington Insurance Company, of 
Providence, R. |. 





Utilities Insurance Company with 
$200,000 capital and $100,000 surplus 
announced in St. Louis by Lynton T. 
Block & Co., which has been conduct- 
ing the Utilities Indemnity Exchange, a 
reciprocal, for 20 years. 





George S. Van Schaick, New York 
superintendent of insurance, gives cas- 
uwalty and surety companies until Feb- 
ruary 15 to reach an effective agree- 
ment on acquisition costs. 





]. Scofield Rowe made vice-chairman 
of the board of the Metropolitan Cas- 
ualty Insurance Company. Howe S. 
Landers elected president of the Met- 
ropolitan Casualty and of the Commer- 
cial Casualty of Newark, both mem- 
bers of the Firemen’s Insurance Com- 
pany cof Newark group which is headed 
by Neal Bassett. 





_ Inland Marine Underwriters’ Asso- 
Ciation votes to maintain present rules 
on fur insurance. 





E. A. Davis, chairman of the board 
of the United States Fidelity and Guar- 
anty Company of Baltimore, has been 
elected president of the company. R. 
Howard Bland, heretofore president, 
becomes chairman of the board. 
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Prof. Van Schaick gives out an assignment for 
February 15 


SOUNDINGS 


L.————By ROBERT WADE SHEEHAN————— 
QO: the many epigrams born of the de- 























pression, two in particular have won 
merited favor with the public and are 
heard at every turn. 

One is to the effect that “every day of the 
depression brings us closer to its end.” 

The other, coined, I believe, by the late 
Dwight Morrow, counsels us that “whatever 
the length of the depression may be, it will 
be over before any of us realize it.” 

That these statements are true, few will 
deny, and their pithiness alone is sufficient 
basis for their popularity, but there is a 
certain casuistry about the first, and a strong 
possibility of misinterpretation in the sec- 
ond, that leads one to question their value 
as contributions to an improved business 
philosophy. 

To say that each day brings us closer to 
the end of the depression is to say something 
that has a clever ring to it but which means 
practically nothing at all. Each day like- 
wise brings me closer to an ultimate state 
of sickness or health, poverty or wealth, but 
the knowledge is of no earthly use to me if 
I want intelligently to avoid the one or 
achieve the other. 

As regards Mr. Morrow’s statement, there 
is a tendency to read into it the idea that 
the depression will suddenly come to an end 
“before we know it.” What Mr. Morrow 
had in mind, possibly, was the inability of 
the swinging boxer to hear the bell and the 
negligence of the charging half-back to note 
that the goal line has been crossed. 

Optimism is a fine and necessary quality 
but it should not be confused with fatalistic 
philosophy. Every day should find us striv- 
ing, not waiting, for the end of the depres- 





sion. 
























Tide 


Current Economic Trends 


Union railway workers of the United 
States agree to accept a 10 per cent 
wage reduction for one year. This re- 
duction affects 1,500,000 workers and 
is estimated to save the railroads $210,- 
000,000 in 1932. 





According to George A. Miller in 
the New York Evening Post, during 
the week ending January 23, life in- 
surance companies invested 50.1 per 
cent of their funds in city mortgages, 
19.9 per cent in State, county and 
municipal bonds and 10.2 per cent in 
farm mortgages. The recapitulation 
shows 60.3 per cent in mortgage loans, 
39.4 per cent in bonds and 0.3 per 
cent in stocks. 


Delegates of 54 nations met at 
Geneva at the opening of the World 
Conference on Limitation of Reduc- 
tion of Armaments. 





Official trade figures for Soviet Rus- 
sia show exports for the first nine 
months aggregating $234,250,000 with 
imports of $276,650,000 an unfavor- 
able balance against Soviet Russia of 
$42,400,000. 





France issued a decree increasing 
quantity of farm wheat to be utilized 
in the manufacture of domestic flour 
from 3 to 10 per cent. This makes 
possible a deal by the United States 
Farm Board to send surplus wheat to 
France. 





An 8 per cent reduction in wages 
in Polish coal industry went into force 
February 1. 


The Senate has voted an $125,000,- 
000 appropriation for increasing capi- 
talization of the federal land banks. 








Organization of the two billion dollar 
Reconstruction Finance Corporation is 
being rushed. Applications have been 
received for $100,000,000 in loans. 





Composite average of 100 stocks on 
the New York Stock Exchange for the 
week ending January 30 shows an open- 
ing price of 92.82 and a closing price 
of 91.39; 30 rails opened at 34.05 and 
closed at 32.30; 70 industrials opened 
at 118.01 and closed at 116.71; 30 
—_— at 82.10 and closed at 





Commodity prices show increases 
for the week of January 30 to 7212 
from 70.3% for wheat; cotton to .068 
from .067. 





Continued increase in steel produc- 
tion is indicated with mills operating at 
282 per cent of capacity. 





Fischer’s Commodity Price Weekly 
Index shows a decline of 0.7 last week 
to 64.5. 

Industrial development summary 
shows advances in New England tex- 
tile and shoe industries. 








With cold weather aiding merchants 
in the Middle West, ship launchings 
energize the Pacific Coast and lumber 
orders exceeding output for thirteen 
straight weeks in the Northwest. 











Dr. H. W. Dingman 


lized sharply and certain hazards 

stand out clearly. Selection 
against us has proved to be stronger 
than the company selection; and what 
we have sold as disability coverage has 
been bought as indemnity for disable- 
ment, plus old age insurance, plus un- 
employment insurance, plus balm for 
injured feelings. Which is by way of 
repeating, of course, that selection 
against us has been more potent than 
selection by us. 


[) zt sharp thought has crystal- 


Becomes Habit Forming 


We have learned, also, that many, 
many claimants are absolutely honest 
in getting on our indemnity rolls but 
are weak-knee-ed in getting off. They 
recover their health but lose their 
morale. They are afraid, literally 
afraid, to go back to work. They fear 
their ability to resume economic obliga- 
tions, and they delay, and delay. They 
have memorized the symptoms of their 
labelled ailments and they recite them, 
and, finding their family doctors easy 
to sell, they wonder if the insurance 
companies can also be sold by sub- 
jective assertions. Finally they sell 
themselves and get somewhat in the 
position of one recipient of the English 
dole who was offered a job at several 
times the amount that the government 
paid him. And refused it. But why? 
“Hi would sooner keep my hindepend- 
ence.” 

The English dole should teach us 
much concerning psychologic aspects 
of the disability question. Many are 
the persons who prefer 4 or 5 shillings 
without working to 20 shillings if 
working is required. So also work- 
men’s compensation insurance. Many 


the individuals who will gladly accept 
$15 a week pension in lieu of a $40 pay 


Article In 


check. So also with our disability 
clause. Many the persons who like the 
looks of a hundred dollar monthly in- 
surance check better than a three hun- 
dred dollar pay check. It gives a sense 
of satisfying sureness, of pleasing 
permanence, that preserves the self- 
respect of spineless sojourners ship- 
wrecked in life’s economic voyage. Self- 
respect? Exactly that—self-respect. 
The statement carries no sarcasm. 
These individuals of whom we speak 
are unfortunate in having an inferior- 
ity complex—credit Alfred G. Hann 
for first recognizing the point, and 
labelling it—and seek what refuge they 
may. A monthly disability check be- 
comes to them a badge of self-respect, 
objective evidence of their subjective 
frailties. 

Nevertheless the disability retreat 
has not been unanimous. A substan- 
tial minority of companies have be- 
lieved that the need invites its supply, 
and that the insurance world is able 
and willing to provide the supply, if 
only it can be done without loss. These 
minority companies are attacking the 
problem along definite lines. One is by 
more critical analysis of applicants in 
order to weed out the unfair, the unfit 
and the gutless. A second basis is by 
limiting the amount of issue, and also 
the amount of participation, in order 
to lessen the cupidity incentive. A 
third basis is a frank recognition of, 
and attack upon, the pension hazard, 
either by halving the indemnity at age 
sixty, or by limiting the liability to a 
stated amount of insurance payable at 
a stated rate each month in case of 
disablement. 

It remains to be seen what success 
these companies will have. They are 
entitled to our encouragement for their 
courage in persisting in a difficult 
branch of insurance. Their actual ex- 
perience will become available to all 
of us, to the general good o* insurance. 


Investments 


Investment trends are not for me to 
write about, but rather to think about 
and read about anon and again in 
such bully good papers as Frederick 
Ecker’s at the American Bankers As- 
sociation, William A. Law’s at the 
Presidents’ Association, and S. F. 
Westbrook’s at the American Life 
Convention. 


Dr. Dingman’‘s Review 
Concluding Installment of an 


Two Parts 


At very least, 1931 has taught us to 
think in terms of fundamentals, the 
national depth of them, the world-wide 
extent of them, and the effect these 
economic principles have upon insur- 
ance, even to the smallest company. It 
is worth not a little if we have learned 
that values depend upon willingness to 
buy as well as financial ability, that 
arbitrary price fixation is as funny as 
it is futile (reference: Brazil—coffee, 
England—rubber, United States— 
wheat), that government appropria- 
tions and edicts will not supersede 
economic laws. “I do hope,” said a 
very good banker, “that the younger 
members of my executive committee 
will remember 1931 against some sim- 
ilar situation in the next dip of the 
economic cycle. For distant may it be! 


Yield Over-E mphasized 


A year or two ago we may have 
over-emphasized the yield of our in- 
vestments, and the prospects of in- 
creasing value of our principal. Now 
we are insistent that the first require- 
ment is safety. Then, and then only, 
may we designate the second require- 
ment. Which is safety. Whereupon, 
after careful consideration, we deter- 
mine the third requirement. Which is 
safety. The fourth requirement is 
diversification. Which is safety. And 
with all these things to hold in mind 
in connection with investments, we 
must not forget one basic attribute. 
Which is safety. 

Safety in paying out money is closely 
related to sureness in taking in money. 
More money is being demanded of us 
because of increased obligations for 
payments in loans and surrenders and 
suicides and elsewise. Accordingly the 
companies must be closely critical of 
incoming business and incoming money. 
The ability to pay. Not the 1929 
ability, nor the 1934 ability, but the 
1932 ability. Not in promises, not in 
notes, not in as-if-and-whens, but in 
actual cash. These are days when the 
assets of many of us are frozen, and 
ready cash is not as ready as it used 
to be, and we seek financial accom- 
modations. Agents have carried clients 
on their books for years and are de 
sirous of making whatever concessions 
are possible. Companies have the same 
sympathetic attitude toward agents. 

But the companies’ obligations are 
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immediate and are expected to be car- 
ried out without excuses, and how can 
a company be prompt with out-going 
money unless in-coming money is like- 
wise prompt. All of which means that 
the companies must be more and more 
insistent on prompt returns by agents. 
Which means that agents must be 
more and more insistent on prompt 
payments by policyholders. If the 
policyholder does not pay, and the 
agent does not pay, it becomes just a 
matter of time before the company 
does not pay. So it is not a company 
decision that the agent must pay 
promptly, nor an agency decision that 
the policyholder must pay promptly, 
but an economic decision. 

Accordingly the smart agent will 
find himself in congenial accord with 
the company that demands prompt 
settlements. In fact good agents will 
insist on nothing else for the reason 
that they propose to represent no other 
kind of company than one that is 
absolutely safe. Safety is the 1932 key 
word, and safety demands strict busi- 
ness principles rigidly enforced. 


Our Buyers 


Legal reserve companies have some 
70 million policyholders and the com- 
panies take quite some pride in observ- 
ing that our clients are becoming more 
and more informed concerning their 
needs, and better and better posted re- 
garding the insurance that they own. 
It takes just such a year as 1931 to 
make us all inventory our personal 
property, and insurance has _ not 
escaped this critical review. Accord- 
ingly, many, many policyholders have 
dug into their safes and looked up their 
contracts and have sized up their pol- 
icies and have learned about financial 
reserves that they had not fully ap- 
preciated they commanded. Without 
doubt the loan values on policies have 
served as God-sends to many indi- 
viduals. Also, without doubt, the loan 
values have been lures to many persons 
to throw additional money into stock 
speculations and some of these specu- 
lations have lost. Many individuals 
have been less insistent on safety of 
their insurance estates than have the 
companies. 

These analyses of insurance policies 
have taught our clients much regard- 
ing cost, and coverage, and service. 
Some companies are over-emphasizing 
cost, and doing so perhaps because it is 
not as advantageous for them to talk 
to coverage and to service. Other 
companies are stressing policy provi- 
sions because the cost factor is not 
favorably comparable. But the 1932 
model sales talk should center on 
safety. Our clients have had abundant 
Teason to learn how personal estates 
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can shrink and inevitably they turn 
to insurance because it is safe and 
sure. “The essence of economic secu- 
rity and independence,” as Calvin 
Coolidge called it. 

Our buyers tend to fall in three 
classes. There are those who have 
lost heavily in the stock market and 
in real estate and in bank failures, 
and elsewhere. Many of them are re- 
solved to regain what once they had. 
They have the determination and abil- 
ity to do so, and are more than will- 
ing to bet on themselves to win—if 
they live. If they do not live—? Life 
insurance protection, please, as cheap- 
ly as possible. Fair enough! They 
are a desirable class of buyers. 

Then there are those who are dis- 
gusted with their investment experi- 
ence. They want to get their money 
where safety lies, and it gravitates to 
insurance companies as they buy single 
premium policies, and short term en- 
dowments, and annuities. Fair enough! 
A provident class. We like them. 
They drive hard bargains, but they 
sure are dependable. 


SOUTHEASTERN U. S. 
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So much discussion is given these 
two classes that we are apt to forget 
that the biggest class of all is the busi- 
ness-as-usual type. This includes the 
new crop of buyers that we get each 
year, the graduates of the high schools 
and the colleges. This business-as- 
usual class buys as they have always 
bought, only more so. They have a 
better realization of the value of in- 
surance, and they are appreciating 
what an evangelist like J. Elliott Hall 
has been preaching for years, that the 
average individual has no business in- 
vesting (speculating) with his surplus 
funds until he has an insurance estate 
that answers the basic requirements of 
his family and himself. 

The basic requirements of his family 
and himself center in income, not in 
principal, in income. The average 
policyholder has lost so much of his 
personal estate that he now realizes as 
never before that his insurance bene- 
ficiary has an excellent chance to lose 
her personal estate if it is lump sums 
(Concluded on page 41) 
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As a result of our expansion program, 
unusually attractive General Agency 
openings are available for the right 
men in most of the ten SOUTH- 
EASTERN states in which we now 


operate. 


Unexcelled policy contracts, 


most liberal first year and long time 
renewal commissions, allowance for or- 
ganization and office expenses. 


If you are looking for a real oppor- 


tunity, it will be to your advantage to 


communicate with us. 


Cc. O.. MILFORD, 
President 
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NEW YORK LIFE 


INSURANCE COMPANY 


51 MADISON AVENUE, NEW YORK, N. Y. 
A Mutual Organization, Founded in 1845 Incorporated Under the Laws of the State of New York 
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ASSETS (itemized below) 


$1,890, 144,880.69 


LIABILITIES (itemized below) ° ° ; $1,770,472,137.51 


EXCESS OF ASSETS OVER LIABILITIES (General Contingency Fund) $ 119,672,743.18 
































DIRECTORS 


JOHN E. ANDRUS 
Manufacturer, 

The Arlington Chemical Co. 

NATHANIEL F. AYER 
Treasurer, 

Cabot Manufacturing Co., Textiles 

CORNELIUS N. BLISS 
Chairman of the Board, 

Bliss, Fabyan & Co., Inc. 

MORTIMER N. BUCKNER 
Chairman of the Board, 

New York Trust Company 

THOMAS A. BUCKNER 
President, New York Life 

NICHOLAS MURRAY BUTLER 
President, Columbia University 

CHARLES A. CANNON 
President, Cannon Mills Co. 

CALVIN COOLIDGE 
Former President of the United 
States 

GEORGE B. CORTELYOU 
President, Consolidated Gas 
Company of New York; 
Ee-Secretary of the Treasury 

WILLIAM H. DANFORTH 
Chairman of the Board, 
Ralston-Purina Co. 

JAMES G. HARBORD 
Chairman of the Board, Radio Cor- 
poration of America; Former Major- 
General, U. 8S. Army 

CHARLES D. HILLES 
Resident Mgr., N. Y. State Bm- 
ployers’ Liability Assurance Corp. 

HALE HOLDEN 
Chairman, oe Committee, 
Southern Pacific Co. 

CHARLES EVANS HUGHES, JR. 
Hughes, Schurman & Dwight 
Former U. 8. Solicitor General 

ALBA B. JOHNSON 
Philanthropist, Former President 
Baldwin Locomotive Works 

PERCY -. JOHNSTON 
Presiden 
rf Aas "Bank & Trust Co. 

WILLARD V. KING 
Retired Banker ; 

Trustee, Columbia University 

DARWIN P. KINGSLEY 
Chairman of the Board, 

New York Life 

GERRISH H. MILLIKEN 
Deering, Milliken @ Co., 

Dry Goods Commission House 

FRANK PRESBREY 
Frank Presbrey Co., Advertising 

JOHN J. PULLEYN 
Chairman of the Board, 

Emigrant Industrial Savings Bank 

GEORGE M. REYNOLDS 
Chairman of Executive Committee, 
Continental IWinois Bank @ Trust 
Co. 

J. BARSTOW SMULL 
Vice-Pres., J. H. Winchester @ Co. ; 
Pres., NW. Y. State Chamber of 
Commerce 

JESSE ISIDOR STRAUS 
President, R. H. Macy & Co., Inc. 

og ~ WATTS 

Merchant 
Derester, Chemical Bank & Trust 
Co. 














Per Cent 
ASSETS of Total 
Cash on Hand or in Bank...... $ 9,792,153.75 52 
United States Government Bonds. . 47,531,980.91 2.51 
State, County and Municipal Bonds 115,177,905.97 6.09 
Public Utility aad tlie a 151,189,300.14 8.00 
Industrial Bonds .............. 19,793,579.91 1.05 
PPT Ce 383,112,490.26 20.27 
Canadian Bonds (Dominion, Prov- 
imes, City, ofe.)..........-. 38,381,749.63 2.03 
United Kingdom of Great Britain 
and Ireland Bonds........ 4,984,694.80 .26 
Other Foreign Bonds.......... 2,179,464.57 12 
Preferred and Guaranteed Stocks. 62,402,545.00 3.30 
Real Estate Owned (including 
Home Office) ............ 37,777,895.52 2.00 
First Mortgages on City Properties . 547,233,154.68 28.95 
First Mortgages on Farms....... 26,003,152.14 1.37 
ano cin 6 Ute wl bo 5 « 379,479,403.29 20.08 
Interest & Rents Due & Accrued. . 31,938,020.47 1.69 
RTE cv cc ct cece nbwaes 33,167,389.65 1.76 
ER Tee $1,890,144,880.69 100.00 
(In this statement, bonds not subject to amortization and all stocks are valued 
at market quotations as of December 31st.) 
LIABILITIES 
Reserves—For All Contractual Ob- 
Pe ... 5» ews $1,698,495,195.70 
For Dividends Payable in 
at's o 4 Aas «-« 63,210,338.00 
ED sa aa a om Maes 6,463,925.07 
ee Se ook ow ae dis Rae 6 2,302,678.74 
Total Liabilities ....... $1,770,472,137.51 
General Contingency Fund ....... 119,672,743.18 
ES ae aaa San as wr ces gai $1,890,144,880.69 




















POLICY PAYMENTS AND INSURANCE STATEMENT 
Paid to Living Policyholders (Including Dividends) $156,096,109.08 











Paid to Beneficiaries in Death Claims........... 71,487,826.31 
Total Paid to Policyholders and Beneficiaries 
nh. Wiehe 68.6 EUs «tice od'eatwes $227,583,935.39 
New Insurance Paid for in 1931 .............. $673,123,000.00 
Insurance in Force December 31, 1931....... $7,657,373,158.00 
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SUPPLEMENT TO EARLY REPORTS OF LIFE INSURANCE COMPANIES 


The following figures from the statement of Life Insurance Companies covering the years 1931 and 1930 have been com- 
piled from returns made direct to THE SPECTATOR 











Surplus to Insurance Wrrrren—Parp-ror Basis Paw Insurance in Force 
Policyhids. 
Dee. (Inchiding 

Company AND Location ‘ * Cap. Stk.) Ordinary | Industrial} Group Total Ordinary i Total 


: Eo ec 8 eee Oh ee ee Se See ioe $ 


Acacia Mutual Life... .. b.4 44,672,973) 1,688,831) 12,544,434) 7,228,116) 37,712,418) ...| 37,712, 418}364,519, 590; 364,519,590 
Washington, D. C. 39,229,423) 1,527,272) 11,945,072) 6,641,982) 50,627,595 . ..| 50,627, 595/359, 195, 740 wwe see e[ O09, 195,740 


American Life......... {t500 17 ,373 , 666 3,431,920) 2,773,632) 9,450,151 piven 9,450,151] 93,678,266 93 , 678, 266 











Detroit, Mich. 1930 | 16,612,951 3,623,769) 2,756,225) 13,122,175). . : ..| 13,122,175] 98,963,377).......... ..| 98,963,377 


1931 |165, 677,027 ° 42,653,689) 27,684,830) 92,421,036 , 92, 421 036/913, 145, 620 913, 145,620 
1930 | 148,905,570 . 41,823,240) 27,552, 647| 124,705, 248 124, 705, 248/941, 905 , 085: 941, 905,085 


Bankers Life Insurance. (1931 | 41,280,288 , 107, 6,193,323} 4,498,453) 11,835,038 : 11,835,038} 146,039, 7. 146,039, 726 
Lincoln, Neb. 11930 39, 725, 533 ,024, 6,343,953) 4,182,078) 15,476,904 ...| 15,476, 904/146, 355, 782 . 1146, 355, 782 


Bankers Life Co... ; 
Des Moines, Iowa 





ife. {1931 302,847 ° 84,768 84,677 , 308 , 635 ; 2,401,463} 2,444,093 5,211,406 
Tulsa, Okla. \1930 262,379 7 199, 449 81,460 , 891,550 ‘ 7,616,800} 1,891, 5,725,250} 7,616,800 


Cedar Rapids Life... .. | {1981 | 4,436, 661 236, 875, 568 609,009) 2,810,456) 2,810,456) 24, 164,839).......... 24, 164,839 
Cedar Rapids, Iowa (1930 | 4,140,907 ° 904, 092 643,654) 3,421,751) ‘ 3,421,751] 24,042,273)... 24,042,273 


Central Life Assurance......|{1931 | 38,151,114 ,894, 8,247,261] 5,782,506) 15,410,279)... ... 15,410, 279) 189, 018, 582) aa 189,018, 582 
Des Moines, Ia. 11930 | 35,623,854 , 621, 8,368,291} 5,562,513) 20,723,896 Sonne 20, 723 , 896) 193 , 936, 333 193 , 936,333 


Colonial Life (1931 | 17,524,671 6,101,284] 5,130,993| 7,714, 237/51, 958,825 ,208| 60, 194,270] 21,651,284) 101, 126, 980, 459 
Jersey City, N. J. {1930 | 16,576,606 5,904,341] 4,829,215] 9,190, 135|44'090,918] 963,334] 54,244,387] 20,309, 949197, 080, 785 {120,921,222 





Columbus Mutual Life......|{1931 | 21,004,282 6,621,497) 4,568,056) 18,330,148) .. ‘ bas 18,330, 148] 139, 544, 643 139, 544, 643 
Columbus, Ohio (1930 | 19,000,522} 1,670, 095, 1 3, 


Connecticut Mutual. . 1931 |210, 124,399 
Hartford, Conn. | 


869 

536, 

353, 
Bureka Maryland... {1931 | 6,219,793} 640,384] 1, 1,641 
5,901,217] 634.917] 2,004. ‘565, 

730, 

903, 

545, 

543, 


,343) 21,140,307)........ —_ ..| 21, 140,307]137, 073, 267 137,073, 267 


9} 106,212,009)....... : . . . «]106, 212, 009) 967 , 236, 495 967 , 236, 495 
596) 123,952,265)... . . ... .] 123, 952, 265}949, 373, 990 949,373,990 


y 33,536, 64 
1930 | 196,176,022] 15,814, a 30, 
1,350] 8,379,584]15, 478, 672 43,500] 23,901,756) 35,769,089) 62,468,119 
437 
2 


Baltimore, Md. (1930 10,471, 706| 16, 108,587|  150,750| 26,731,043] 37,552, 668 585 67,929,974 


Franklin Life. . . ...| {1931 | 32,248,530) 1,566,778 30, 869,036). ... ,451, 264) 33,320,300)218,823,723)..........} 6,391, 225, 215, 066 


68) 32,755,772)... , 306, 190} 34,061, 962/220, 258,121)..........| 4,870, 661/225, 128, 782 


398 
6, 
5, 
Great Southern... . {1931 | 41,003,923) 4,796,702) 9, 8, 843) 29,337,464)...... , 920,900] 36, 258, 364/239, 083, 754)..........|12,326, 850/251, 410, 604 
Houston, Tex. \1930 | 40,316,882] 4,795,625 10, 978) 36,978,813 ; , 606,800] 38, 585, 613) 260, 929, 230) 16,024,500}276 , 953 , 730 


Gulf States Life....... .1{1931 | 1,328,085 377,178 539,285) 6,253,354)... .. 482,700} 6,736,054) 23, 182, 187 23,827 , 387 
Texas \1930 992,494 348 , 047 396,157; 5,452,199)........ 276,500| 5,728,699] 22,867,369 23, 143, 869 


Hamilton National Life. ... .|/1931 445,281 327, 563 95,867) 1, eR eee 1 3,250,300).......... 3,250,300 
Los Angeles, Cal. (1930 457, 246 379, 095 122, 807 180,100} 3, enna ; 3,280,680} 4,172,480 4,172,480 


Home State Life. . {1931 959, 249 778,901 554, 207 461,115 i ee 21,550,550} 4,780, 412/10, 278,731|........ 15,059, 143 
Oklahoma City, Okla.. .| 1930 776, 661 669, 629 816,569 725,877 ° -seesee-| 20,948,395) 3,237, 200/10, 614, 892 13,852,092 


Illinois Life... .. P 1931 | 41,963,987) 5,412,957) 6,501,394) 6,343,017) 13,871, ceeeueees| 13,871, 447/159, 879,047 ; " 160,061,047 
Chicago, II. 11930 | 40,232,611) 5,545,764] 6,937,953] 6, 142,808 5 eeeseeeses} 17,206,320]171, 869, 119 : ° 172,050, 119 


Imperial Life. . ‘ 1931 1,318, 228 235, 989 891,225 755, 988 ceceeeeees} 10,206,295] 3,637,758) 11,581, 296 15,219,054 
Asheville, N.C. \1930 | 1,195,359 141, 641 908, 172) 738,758) 1, 10,332,685) 3,447,453) 11,474, 968 14, 922,421 


Indianapolis Life... .. . {1931 | 13,840,945 660,968) 4,223, 2,474,380 " 15, 726, 636] 104, 635, 290 104, 635, 290 
Indianapolis, Ind. \1930 12,004,977 621,927 2, 180,352 1 18,831, 647/101, 394, 823 101,394, 823 


Industrial Life and Health. .|{ 1931 1,313,960 545,879 3, 185, 767 49, 884, 408 : 38, 405 , 380 38,405, 380 
tlanta, Ga. (1930 | 1,261,421 534,871 3,495,505) ........... secesesss| 68,788,672 39, 624, 368 39, 624, 368 


Life Ins. Co. of Virginia. ....|{1931 | 72,970,833] 12,748,885 12,197, = 27, 280, 434/69, 990, ...| 97,270, 929) 152, 462, 137|235,361,494 387 , 823, 631 
Richmond, Va. (1930 | 69,614, 165) 11,541,048 12,893, 968] 23, 278, 366/59, 903, 83, 181, 945) 144, 553, 149/230,690,721 375, 243,870 


Midland Life. . {1931 | 5,555,866 195, 695 1, 169, 226) 10, 172, 433). . eseceeeees| 10,172,433) 44,498, 479) 44,498,479 
Kansas City, Mo. (1930 | 5,311,181 108, "390 1,187,322} 10,930,710 _- ..| 10,930,710} 45,063, 506 45, 063, 506 


Midland Mutual... 1931 | 21,362,075) 1,186,299 4,058,488} 13,221,514)..........}.. 13, 221,514)111,851, 955 111,851,955 
Columbus, O. 1930 | 19,843,957) 1,102,122 3,540,853] 15,205,774 as ...| 15,205, 774)111, 634, 276 111, 634, 276 


Minnesota Mutual. 1931 | 27,873,008} 1,426,748 36, 026, 233 9, 122,615] 45, 148,848) 190, 945, 935 217, 162,745 
St. Paul, Minn. 1930 | 25,354,451} 1,628,014 39, 596, 998 14,790,977) 54,387,975) 187,345, 212 20, 600, 391) 207 , 945, 603 


Montana Life. .... (1931 | 11,953,217) 1,415,000) 5, 410, 926). . caebeul 51,846,217 ; 51,846,217 
Helena, Mont. (1930 | 11,267,890} 1,409,922: 8,887,927)... a8 55,568, 783 =< -....-.-.| 55,568, 783 


National Life... .| {1931 |144, 508,327) 8,245,936 54, 663, 139). . ee : 613, 584,415 ; 613,584,415 
Montpelier, Vt. 11930 138,342,376) 8,140,118 76, 156, 617 ers 616, 888, 319 sane ; 616,888,319 


New World Life ...{{1981 | 10,529,752) 1,926,952 9,539,483)......... ear 49,574, 966 Rees 49,574, 966 
Seattle, Wash. 11930 10,156,514) 1,920,560 sia ac octlinwne Oranea 2 ..| 51,056,597 


Northland Life Co... . 1/1931 u u u u u 
Duluth, Minn. 1930 20,413 16,598 10,191 8,574 u ‘ 330,750 


Northwestern Mutual.......|/1931 |977,265,830] 54,596, 731/191, 461, 364|152, 553, 889/296, 255, 502 ~~ wanes ess |296, 255, 502/4,096,140, 4,096,140,160 
Milwaukee, Wis. 1930 |937, 721,307} 58,238, 975/184, 849, 779] 135, 573, 139)337, 854, 262 ass ee 337 , 854, 262)4,055, vee eee + «/4,055,474,187 


Ohio National Life. ... .|{1981 | 18,427,231) 71,273,312) 8,283,265) 4,219,414) 47,420,621)... ‘ 9, 47,449, 621 65, 65 77, 250) "113,356,493 
Cincinnati, Ohio 1930 13,890,812) $1,730,097) 4,841,859) 3,129,251) 22,882,654 : 5, 22,948, 154) 84,973, 484 74,000} 85, 120,791 


Peoria Life. .. _ -|{1931 | 23,484,790) 1,241,190) 6,899,656) 5,463,394) 37,090,555 37,090, 555/203, 240,377]......... ‘ . . .}203, 240,377 
Peoria, Ill. 1930 | 21,927,985) 1,214,884] 7,236,842) 4,967,037) 48,936, 601 48, 936, 601/209, 672, 936 . . .|209, 672, 936 


Pioneer National........... {i900 275,325 162, 486) 139, 248 114,617 1,213,500} 3,172,000 apn a 3,172,000 
Topeka, Kan. 1930 236, 761 160, 129 129, 294 90,629) 1,565, 1,565,000} 3,056,500)........ news 3,056, 500 


Provident Mutual 1931 |256, 407,790} 18,708,981] 49,917,862) 39, 406, 342) 109, 525, . 109, 525, 644) 1,029,752,452) . . vende cece ese «{1/029,752,452 
Philadelphia, Pa. 1930 |245, 650,278) 18,351,427] 46,916, 168) 35,597, 480/122, 176, 643)........ 122, 176, 643)1,015,616,237] . . . . nes 1,015,616,237 


— 


Springfield, Ill. (1930 | 31,298,990) 1,465,124 
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tDoes not include Asset Fluctuation Fund of $302,568.72. *Includes: Omaha Life, $15,964,762; American Old Line, $13,427,942 
tDoes not include Asset Fluctuation Fund of $191,769.08. u Unavailable. 
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... by helping your borrowers 


e Instead of getting better the loan situa- 
tion on life insurance policies has been 
getting worse. 

e How many of your policyholders have bor- 
rowed the limit? 

e How many policies have lapsed? 

© How many more will lapse before the end 
of 1932? 

e What are you doing to service your bor- 
rowers? 


e A letter addressed to the American 


Conservation Company will bring you 
information showing how you can service 
them without disturbing your present 
organization—without interfering in any 


way with your drive for new business. 


e We are equipped to service your polli- 
cyholders in any location—to reinstate, 
rewrite and conserve cases that for any 
reason are dissatisfied with their present 


status. 


e An investigation of this service will 


cost you not hing—obligate you In no way. 





AMERICAN 


CONSERVATION COMPANY 


LIFE INSURANCE SERVICE 


Herbert G 


Shimp, President 


307 NORTH MICHIGAN AVENUE, CHICAGO 
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Life Insurance Production, 1913-1931 


New Paid-For Life Insurance—Exclusive of Revivals, Increases and Dividend Additions— 
44 United States Companies 





(These companies had 82 per cent of the total business outstanding in all 


U. 8S. legal reserve companies on Dec. 31, 1931) 





Month 1929 1930 1931 
ORDINARY INSURANCE 

Jan. $659,843,000  $712,855,000 $595,652,000 
Feb. 683,542,000 730,735,000 599,462,000 
March 830,244,000 884,535,000 719,746,000 
April 793,786,000 839,531,000 690,529,000 
May 801,698,000 776,394,000 672,208,000 
June 750,228,000 725,725,000 672,840,000 
July 722,451,000 714,748,000 605,628,000 
‘Aug. 698,196,000 622,075,000 546,599,000 
Sept. 608,869,000 545,481,000 483,700,000 
Oct. 707,478,000 619,529,000 563,423,000 
Nov. 704,316,000 593,270,000 587,678,000 
Dec. 841,215,000 752,851,000 754,209,000 


$8,801,866,000 $8,517,729,000 $7,491,674,000 














MONTHLY COMPARISONS FOR 1929, 1930 AND 1931 


19380 1931 
over over 
1929 1930 
8.0% —16.4% 
6.9 —18.0 
6.5 —18.6 
58 —17.7 
—§S 85 
—{Z AZ 
=i BS 
—10.9 —12.1 
—104 —I113 
—s ahs 
—15.8 —0.9 
—10.5 0.2 
—83.2 —12.0 


INDUSTRIAL INSURANCE 

Jan. $265,998,000 $218,027,000 $214,820,000 —18.0% —1.7% 
Feb. 230,779,000 212,813,000 208,888,000 —7.8 —1.8 
March 274,824,000 264,415,000 246,663,000 —3.8 —6.7 
April 256,279,000 241,129,000 234,941,000 —5.9 —2.6 
May 240,501,000 230,083,000 236,293,000 —4.3 2.7 
June 242,166,000 311,925,000 250,658,000 28.8 —19.6 
July 223,680,000 247,506,000 253,228,000 10.7 2.3 
Aug. 219,144,000 233,745,000 246,908,000 6.7 5.6 
Sept. 221,006,000 210,423,000 199,218,000 —4.8 —5.3 
Oct. 240,489,000 243,779,000 213,931,000 1.4 ~12.2 
Nov. 249,246,000 208,482,000 230,344,000 —16.4 10.5 
Dec. 234,046,000 228,803,000 261,773,000 —2.2 14.4 

$2,898,158,000 $2,851,130,000 $2,797,165,000 —1.6 1.9 

GROUP INSURANCE 

Jan $98,637,000 $64,313,000 $78,363,000 —34.8% 21.8% 
Feb 58,607,000 5§ 103,587,000 2.3 72.8 
March 64,813,000 7 61,919,000 13.0 —15.5 
April 72,238,000 : 99,069,000 57.1 —12.7 
May 109,827,000 91,263,000 71,845,000 —16.9 —21.3 
June 106,589,000 106,782,000 81,647,000 0.2 23.5 
July 147,658,000 130,036,000 46,186,000 —11.9 —64.5 
Aug. 99,773,000 72,188,000 45,944,000 —26.6 —37.2 
Sept. 75,151,000 38,492,000 37,300,000 24.3 73.1 
Oct. 105,393,000 51,552,000 40,504,000 —51.1 —21.4 
Nov. 86,165,000 59,295,000 28,595,000 —31.1 —51.8 
Dec. 160,514,000 130,519,000 101,205,000 —18.7 —22.5 

$1,185,365,000 $1,092,118,000 $796,164,000 —7.9 —27.1 

TOTAL INSURANCE 

Jan. $1,024,478,000 $995,195,000 $888,335,000 —2.9% —10.7% 
Feb. 972,928,000 1,003.478,000 911,937,000 [se 
March 1,169,881,000  1,222,184,000  1,028,328,000 45 —15.9 
April 1,122,303,000 1,194,174,000  1,024,589,000 6.4 —14.2 
May 1,152,026,000  1,097,740,000 980,346,000 —4.7 —10.7 
June 1,098,983,000 1,144,432,000 1,005,145,000 4.1 12.2 
July 1,093,789,000  1,092,290,000 905,042,000 0.1 —17.1 
Aug. 1,017,113,000 929,008,000 839,451,000 —8.7 -9.6 
Sept. 905,026,000 894,396,000 720,218,000 —1.2 —19.5 
Oct. 1,053,360,000 914,860,000 817,858,000 —13.1 —10.6 
Nov. 1,039,727,000 861,047,000 846,617,000 —17.2 —1.7 
Dec. 1,235,775,000 1,112,173,000 1,117,187,000 —10.0 —0.5 

$12,885,389,000 $12,460,977,000 $11,085,008,000 —3.3 —11.0 

BY YEARS BEGINNING WITH 1913 AND BY MONTHS 
BEGINNING WITH 1927 

Period Ordinary Industrial Group Total 
1913 $1,697,400,000 $622,909,000 $20,828,000 $2,841,137,000 
1914 1,658,698,000 662,600,000 45,474,000 2,366,772,000 
1915 1,761,506,000 697,532,000 47,122,000 2,506,160,000 
1916 2,177,016,000 703,743,000 78,720,000 2,959,479,000 
1917 2,521,045,000 737,810,000 178,336,000 $,437,191,000 
1918 2,631,596,000 793,187,000 246,656,000 3,671,439,000 
1919 4,591,733,000 934,807,000 425,574,000 5,952,114,000 
1920 5,570,270,000 1,116,522,000 425,737,000 7,112,529,000 
1921 4,580,252,000 1,257,759,000 111,083,000 5,949,094,000 
1922 5,035,016,000 1,418,801,000 274,616,000 6,728,433,000 
1923 6,029,939,000 1,720,054,000 520,045,000 8,270,038,000 
1924 6,388,166,000 1,963,554,000 597,765,000 8,949,485,000 
1925 7,398,614,000 2,359,174,000 998,784,000 10,756,572,000 
1926 7,804,416,000 2,566,059,000 1,060,605,000 11,421,080,000 
1927 7,804, 406,000 2,667,333,000 824,372,000  11,296,111,000 
1928 8,199,375,000 2,692,522,000 1,336,328,000 12,228,225,000 
1929 8,801,866,000 2,898,158,000 1,185,365,000  12,885,389,000 
1980 8,517,729,000 2.851,130,000 1,092,118,000 12,460,977,000 
1981 7,491,674,000 2,797,165,000 796,164,000  11,685,003,000 
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Period Ordinary 
1927 

Jan. $579,026,000 
Feb. 626,568,000 
March 749,543,000 
April 738,141,000 
May 704,807,000 
June 702,860,000 
July 627,787,000 
Aug. 631,740,000 
Sept. 531,210,000 
Oct. 607,237,000 
Nov. 586,694,000 
Dec. 718,793,000 


Total $7,804,406,000 
Increase -10,000 
Over 1926 —0.0% 





1928 
Jen. $580,462,000 
Feb. 655,406,000 
March 781,122,000 
April 710,435,000 
May 757,879,000 
June 755,699,000 
July 660,062,000 
Aug. 626.594.000 
Sept. 534,112,000 
Oct. 659,844,000 
Nov. 667,623,000 
Dec. 810,127,000 
Total $8,199.375,000 
Increase 394,9€9,000 
Over 1927 5.1% 
1929 
Tan. $659.843,000 
Feb. 683,542,000 
March 830,244,000 
April 793,786,000 
May 801.698,000 
June 750,228,000 
July 722,451,000 
Aug. 698,196,000 
Sept. 608,869,000 
Oct. 707,478,000 
Nov. 704.316.000 
Dec. 841,215,000 
Total $8,801,866,000 
Increase 602,491.000 
Over 1928 7.38% 
1930 
Jan. $712,.855.000 
Feb. 730.725,000 
March 884,535,000 
April 839.531.000 
May 77 94,000 
June 725,725,000 
July 714,748,000 
Aug. 622,075,000 
Sept. 545,481,000 
Oct. 619,529,000 
Nov. 593,270,000 
Dec. 752,851,000 
Total $8.517.729,000 
Increase -—284,127,000 
Over 1929 3.2% 
1931 
Jan. $595,652,000 
Feb. 599,462,000 
March 719,746,000 
Avril 690,529,000 
May 672,208,000 
June 672,840,000 
July 605,628,000 
Aug. 546,599,000 
Sept. 483,700,000 
Oct. 563,423,000 
Nov. 587,678,000 
Dec. 754,209,000 


(From Data Compiled by the Association of Life Insurance Presidents) 


Industrial 


$185,292,000 
207,217,000 
241,701,000 
227,279,000 
241,662,000 
221,780,000 
200,835,000 
211,157,000 
200,622,000 
265,974,000 
252.738,000 
211,076,000 
$2,667,333,000 
101,274,000 
3.9% 


$236,303,000 
221,949,000 
273,551,000 
259.962.000 
216.396.000 
214,882,000 
194,642,000 
193,365,000 
198,949,000 
233.530.000 
202.948.9000 
246,045,000 
$2,692,522,000 
25,189,000 
0.9% 


$265,998,000 
230.779,000 
274,824,000 
256,279.000 
249,501,000 
242,166,000 


Group 


$94,445,000 
46,119,000 
103,057,000 
46,960,000 
45,683,000 
67,817,000 
54,229,000 
43,977,000 
31,475,000 
48,625,000 
76,960,000 
165,025,000 


$824,372,000 
—226,233,000 
—21.5% 


$46,841,000 
91,505,000 
57,986,000 
62,007,000 
205,195,000 
113,711,000 
74,196,000 
56,926,000 
277,943,000 
72,119,000 
53,569,000 
224,330,000 


$1,336,328,000 


511,956,000 
62.1% 


$28,637,000 
58,607,000 
64,813,000 
72,238,000 
109,827,000 
106,589,000 







Total 


$858,763,000 
879,904,000 
1,094,301,000 
1,012,380,000 
992,152,000 
992,457,000 
882,851,000 
886,874,000 
763,307,000 
921,836,000 
916,392,000 
1,094,894,000 


$11,296,111,000 
—124,969,000 


—1.1% 










$863.606,000 
968,860,090 
1,112,659,000 
1,032,404,000 
1,179,470,000 
1,084,292,000 
928,900,000 
876,885,000 
1,011,004,000 
965,493,000 
924,150,600 
1,280,502,000 
$12,228,225,000 
932,114,000 
8.3% 


$1,024,478,000 
972,928,000 
1,169,881,000 
1,122,303,000 
1,152,026,000 
1,098,983,000 
1,093,789,000 
1,017,113.000 
905,026,000 
1,053,360,000 
1,039,.727,000 
1,235,775,000 


657,164,000 


4% 


$995,195,000 
1,003,478,000 
1,222,184,000 
1,194,174,000 
1,097,740,000 
1,144,482,000 
1,092,290,000 
929,008,000 
894,396,000 
914,860,000 


223,680.000 147,658,000 
219.144.000 99,773,000 
221,006,000 75,151,000 
240,489,000 105,393,000 
249,246,000 86,165,009 
234,046,000 160,514,000 

$2,898.158,000 $1,185,365.000 $12,885,389,000 

205,636,000 —150,963,000 
7.6% —11.8% 
$218.027,000 $64,313,000 
212,813,000 59,930,000 
264,415,000 73,234,000 
241,129,000 113,514,000 
230.083,000 91,263,000 
311,925,000 106,782,000 
247.506,000 180.026,000 
233.745,000 73,188,000 
210,423,000 188,492,000 
243.779.000 51,552,000 
208,482,000 59.295,000 


228,803,000 


130,519,000 


861,047,000 
1,112,173,000 


~ $2,851,180,000  $1,092.118,900 $12,460,977.000 


—47,028.000 
1.8% 


$214,320.000 
208,888,000 
246,663,000 
234,941,000 
236,293,000 
250,658,000 
253,228,000 
246,908,000 
199,218,000 
213,931,000 
230,344,000 
261,773,000 


—93,247.000 


= Oct 
—7.9% 


$78,262.00 
103,587.000 
61,919,000 
99,069,000 
71,845,000 
81,647,000 
46,188,000 
45.944,000 
37,300,000 
40,504,000 
28,595,000 
101,205,000 





Total $7,491,674,000 
Increase —1,026,055,000 
Over 1930 —12.0% 


$2,797,165,000 
—53,965,000 
—1.9% 


$796,164,000 
—295,954.000 
27.1% 


—424,412.000 
—3.3% 


$888,335,000 
911.987,000 
1,028'328.000 
1,024,589,000 
980.346.000 
1,005,145,000 
905,042.000 
839.451.000 
720,218,000 
817,858,000 
846.617.000 
1,117.187,000 
'$11,085,003,000 
—1'375.974,000 
"11.0% 





OLKS AND 
ACTS 


IN LIFE INSURANCE 


Walter LeMar Talbot, 


president of the Fidelity Mutual Life 
Insurance Company, at the annual 
meeting of the Philadelphia Chamber 
of Commerce, was reelected vice- 
president, a position which he has 
filled since 1927. He has been a di- 
rector of the Chamber since 1924. 
“es 6 


[mmediately after 
the Metropolitan Life Insurance 
Company closed its record breaking 
production drive in 1931, D. G. C. 
Sinclair, veteran manager for the 
company, set about establishing a new 
standard for his district in New York 
City. He paid for more than a mil- 
lion dollars Ordinary during January 
and showed an Industrial increase of 
$128, all of which gives the Park 
Avenue office a running start for 
1932 honors. 


* * * 


le a general way 


the public realizes that life insurance 
is a great benefaction, but its appre- 
ciation is always enhanced if such 


benefits can be localized. The life 
underwriters of Grand Rapids, Mich., 
through their association, did just 
this during January by making 
known the results of an intensive 
survey of payments to policyholders 
in the immediate locality. They 
showed the homefolks how life in- 
surance payments in the city had 
totaled more than twelve million dol- 
lars during the calendar year, and 
pointed out how this sum of cash 
helped nullify the effects of the de- 


pression. 
ale» 


= members 


of the Lansing Life Underwriters 
Association are organizing a C. L. U. 
study class and will prepare for the 
spring examinations in the hope of 
winning the coveted degree. The 
class was formally organized last 


Life Insurance 


week. Glenn S. Kies, special agent 
for the Ohio National Life and 
chairman of the Lansing Life Under- 
writers Association education com- 
mittee, was active in promoting the 


class. 
* * * 


; J. Fagan, 
for eighteen years a life underwriter 
of Terre Haute, Ind., and one of the 
leading underwriters in that city, has 
announced that he will be a candidate 
for county treasurer on the Demo- 
cratic ticket at the primaries in May. 
He served one term as county clerk 
during the war period and had the 
unique experience when he left office 
of having the state board of accounts 
pay back money to him. 

* * * 


FE. D. Nims, chairman 


of the executive committee and a 
member of the board of directors of 
the Missouri State Life Insurance 
Company, has announced his inten- 
tion to retire as chairman of the 
board of directors of the Southwest- 
ern Bell Telephone Company. His 
retirement will take place in March. 
He plans to devote his time to his 
other business interests, he explained. 
He was elected chairman of the board 
of the telephone company in March, 
1930, having previously been presi- 
dent of the company. 
* * * 


Pritip F. Broughton, 


a member of the John C. McNamara 
Organization of the Guardian Life, 
led his agency and company in pro- 
duction last year. He paid for a total 
of eighty-four lives for $3,186,250. 
Mr. Broughton has qualified for 
membership in the Million Dollar 
Club for several years past and has 
been associated with the McNamara 
office since 1921. He goes after cases 
of all sizes and he rates every new 
policyholder as “mine from new on.” 





ADIO came into my life at a com- 

paratively late day and, I may as 
well add, has remained there far into 
the night through no choice of my own. 
Children, I find, are tyrannical in their 
selection of programs, and in a situa- 
tion involving a choice of Eddie Can- 
tor, for instance, and the tales of Sher- 
lock Holmes, the latter invariably wins. 
Consequently, my evenings are filled 
with the antics of Skippy, with the an- 
nouncer constantly threatening to kill 
him off unless the little ones gorge 
themselves with his favorite cereal, the 
ever-rising Goldbergs, young Junior 
gurgling Wheatena, Orphan Annie and 
Ovaltine and the maniacal, nerve-rend- 
ing laughter of Uncle Don. Oh, that 
Uncle Don! If only, somehow, I could 
get him in wrong with The Shadow! 
This is all by way of explaining that I 
did not hear Eddie Cantor’s speil about 
life insurance last Sunday evening, but 
from reports I judge that his wise- 
cracks were generously offset by his 
concluding indorsement, delivered in 
serious vein. Also by his recitation of 
the jingle, which will stick in the pub- 
lic mind long after the sage advice of 
statesmen and financiers has been for- 
gotten. 


- * 7 


NCIDENTALLY, said jingle de- 
I serves a by-line, and I wonder who 
first printed it. For the benefit of 
others who, like myself, are content to 
turn off the radio while complying with 
the request for the last “drink of wa- 
ter, please,” Eddie Cantor is reported 
to have paraphrased the prayer of 
childhood as follows: 


“Now I lay me down to snore, 

Insured for fifty thousand more. 

If I should die before I wake, 

My wife will get her first good break. 


And I recollect having read these 
lines in some company publication. 
Can’t someone give credit to the orig- 


inal source? 
* - * 


HE stock market, Mr. Cantor has 

publicly admitted on numerous oc- 
casions, did things to his bank roll. He 
remarked, about a year ago, “Last year 
I had a million dollars and five girls. 
Now I have six girls.” I like also his 
story of his earlier trooping years when 
he would be absent from the family 
fireside for prolonged periods and when 
upon one of his infrequent visits his 
five-year-old met him at the door and 
called: “Mama, that man is_ here 
again.” He is to be congratulated 
upon keeping his budget of property 
and girl babies properly balanced. 
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W. Howard Cox 
Elected President 


Charles B. Knight Made 
a Member of the Board 
of Directors 


W. Howard Cox, for the 
past four years secretary 
and having prior to that 


served in various capacities 
both in the home office and 
in the field, was elected 
president of the Union Cen- 


tral Life Insurance Company 


at the annual meeting of the 


board of directors held on | 


Friday of last week. The} 
new president has been a 
member of the board of di- 
rectors since 1928 and was 
responsible for the complete 
reorganization of the com- 
pany’s policy loan depart- | 
ment and for many improve- 
ments in the underwriting 
division. His election to the | 
presidency of the Union Cen- | 
tral makes him one of the | 
youngest major insurance | 
executives in the country. 
Other officers elected at | 
the annual meeting are as 
follows: 
John W. Pattison, chair- | 
man of the board of direc- | 
tors and _ vice - president; | 
Jesse R. Clark, Jr., chairman 
of the executive committee; 
Jerome Clark, vice-president 
and superintendent of agen- 
cies; Richard S. Rust, secre- 


tary; Dinsmore, Shohl & 
Sawyer, general counsel; 
Robert H. Flynt, assistant 
Secretary; William H. Em- 
erson, assistant secretary; 
George Pansiera, assistant 
secretary. 


The following officers were 
reelected: George L. Wil- 
liams, vice-president; Louis 
Breiling, vice-president; 
Charles Hommeyer, vice - 
president; Robert M. Green, 
treasurer; Dr. William Muhl- 
berg, medical director; E. E. 
Hardcastle, actuary; Tucker 
Carrington, auditor; W. F. 

(Concluded on page 27) 
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New President 




















W. Howard Cox 











Charles B. Knight 








C. Elmer Leak Made 


New Vice-President | 





Advanced from Secretaryship 
by Directors of Jefferson 
Standard Life 


At the 25th annual meet- 
ing of the directors of the 
Jefferson Standard Life 
Company at Greensboro, N. 
C., on Monday, Jan. 25, C. 
Elmer Leak was advanced 
from the secretaryship to a 
vice-presidency, Howard Hol- 
derness from manager of 
(Concluded on page 19) 
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C. Elmer Leak, Vice-President, 
Jefferson Standard Life 


~ | @ial 





| V. P. Fraser Makes 
Awards to Leaders 





Outstanding General Agents 
of Connecticut Mutual 
Receive Mention 





The vice-president of the 
Connecticut Mutual Life In- 
surance Company, Peter M. 
| Fraser, at the recent confer- 
ence of general agents at the 
Hollywood Beach Hotel, Hol- 
| lywood-by-the-Sea, Fla., an- 
nounced the names of the 
leading general agents of the 
company, according to a spe- 
grouping by size of 
agencies. 

In Group AA, John M. 
| Fraser, New York, led all 
lagencies of the company. 
| Earl F. Colborn of Rochester 
|led Group <A; Samuel T. 
| Chase of Chicago, Group B; 

Harry F. Gray, New York, 


Group C; and Robert H. 
Carter, Oklahoma City, 
Group D. 


Appointed Manager 


DALLAS, TEX., Feb. 1.— 
Barrell Cox, prominent in in- 
surance circles in south Tex- 
as for the past ten years, has 
been named manager of the 
life department of Cravens, 
Dargan & Company at 
| Houston. 








Purchase Great 


Republic Life 






Majority Control of Los 
Angeles Co. Taken by 
Oklahoma Capitalists 





A group of Oklahoma 
bankers and capitalists, head- 
ed by T. J. McComb, former 
commissioner of 


insurance 
Oklahoma, has purchased 
controlling interest in the 


Great Republic Life Insur- 
ance Company, Los Angeles, 
according to recent announce- 
ment. Associated with Mr. 
McComb, who succeeds A. 
Otis Birch as president, are 
the following: S. A. Apple, 
oil operator and director of 
the First National Bank and 
Trust Company, Oklahoma 
City; G. H. Dale, well-known 
life insurance man of the 
Middle West, and Guy C. An- 
derson, also of Oklahoma. 
Mr. McComb has served a 
number of life companies as 
consulting actuary and at- 
torney. 

The Great Republic Life 
was organized in 1911 and 
began business with a paid- 
in capital of $500,000 in 1913. 
It is rated as one of the most 
conservative of the younger 
companies in the country and 
as having over $35,000,000 
insurance outstanding. 

Completion of the. details 
of the sale was followed by 
the resignation of President 
Birch and other members of 
the board of directors with 
the exception of L. E. Smith 
and W. H. Savage, who re- 
mained as members of the 
new board. Mr. Savage, who 
has been with the company 
for 17 years, will remain a 
vice-president. 

It is understood that con- 
siderably more than major 
control was included in the 
deal. The company will con- 
tinue to do business with Los 
Angeles as the home office 
city and under the same 
name. 
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The National Helps You 
Meet Today's Conditions 


A series of salable, low-premium extra-value 


A free, effective letter service— 


118 11th Street 
Des Moines, lowa 








Eighty-first Year 


Preferred Risk Life 


Whole Life Payable at 85 


Retirement Income 60-65 


A money-saving single deposit plan— 


A policyholders’ magazine that produces hun- 
dreds of closable leads each issue— 


These are among the tools with which National 
salesmen are equipped to beat today’s buying 
lethargy. And they’re doing it. 


National Life Company 











YOUR 


OPPORTUNITY 


May Be With 
The Colonial Life 


Insurance Company 
of America 


in Business Under New Jersey Laws 


Incorporated 1897 


Over 570,000 People Protected 


By Colonial 


Policies 


More Than 123 Million Dollars 
Insurance in Force 


Industrial Policies from 


Birth to Age Sixty 


Ordinary Policies from Age Fifteen to Age Sixty 
Operating in 


New Jersey, New York, Pennsylvania and Connecticut 


Home Office, Jersey 


City, New Jersey 


Tell All About Yourself in First Letter 


Here’s A CHANCE FOR 
a 


THE GO-GETTER 





1932 


OUR REPRESENTATIVES 


Successfully Selling 
Berkshire Life Contracts 


Following Are Leading Sellers 


12% Guaranteed Income Policy 
Modified Whole Life Payable at 85 


Disability and Double Indemnity Features 
All Policies 


Contain All the Extremely Liberal 


Incorporated 1851 





Features of the Berkshire Life Incomparable Contract 
Ask Any Berkshire Agent 


Berkshire Life Insurance Company 


Pittsfield Massachusetts 
nee oe den if tee 





























A MEMO FOR 1932 


@ “Life insurance commands today a higher measure 
of public esteem and confidence than it has ever before 
enjoyed. It is universally recognized as the financial 


program whose dependability is 
any other form of investment. 
insurance will be accomplished 


beyond comparison with 
But— @ the sale of life 
in satisfactory volume 


this year only by more sustained and wisely planned 
efforts than underwriters have ever been wont to 


employ.” 


Agents of tne Peoria Life are well situated to take 
advantage of the favorable public attitude toward life 
insurance, and to quicken their endeavor to the pitch 
needed for creditable success in 1932. Their resources 


include a thorough educational 


groundwork in life in- 


surance and selling—a wide variety of policy plans to 
meet every insurance need of men, women, and children 
—a closely scheduled calendar of stimulating activities 
to inspire their most profitable efforts—the prestige of 
a sound, well established company with an enviable repu- 
tation for service—an unusually warm and responsive 
spirit of cooperation between home office and field. 


Peoria Life agents are equipped to meet both the op- 
portunities and the problems which 1932 presents.> 





Peoria Life Insurance Company 
Peoria, Illinois 
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DECEMBER LIFE SALES 
BROKE 18 MONTH SLUMP 


New life insurance pro- 
duction for December made 
the most favorable showing 
since June, 1930. Not only 
did December of 1931 show 
the largest volume of new 
life insurance produced in 
any of the last eighteen 
months, but it was also the 
first month in that time to 
show a percentage increase 
over the corresponding month 
of the preceding year. 

New life insurance pur- 
chased in December was one- 
half of one per cent more 
than in December, 1930, ac- 
cording to report by the As- 
sociation of Life Insurance 
Presidents. The statement 
aggregates the new paid-for 
business—exclusive of  re- 
vivals, increases and dividend 
additions—of 44 member 
companies having 82 per cent 
of the total volume of life 
insurance outstanding in all 
United States legal reserve 
companies. It shows that 
the total of such new busi- 
ness of these companies dur- 
ing December of 1951 was 
$1,117,187,000 as against 
$1,112,173,000 in December 
of 1930—an increase of one- 
half of one per cent. The 
total of such new business 
for these companies for the 
year was $11,085,003,000 as 
against $12,460,977,000 in 


1930—a decrease of 11.0 per 


cent. 

Considering the classes of 
insurance separately, Ordi- 
nary finished the year with 
an increase of two-tenths of 
one per cent in December 


over the amount for Decem- 


ber, 1930. 


Industrial life 
was a material contributor to 
the December advance, show- 
ing an increase of 14.4 per 
cent over December, 1930. 
This class of insurance 
showed. a decided improve- 
ment in the last two months 
of the year, in contrast with 
the same months of 1930, 
swinging from a decrease of 
12.2 per cent in October to 
an increase of 10.5 per cent 
in November, which was fol- 
lowed by the December in- 
crease of 14.4 per cent. The 
aggregate of new Industrial 
insurance for the year was 
19 per cent less than the 
amount for 1930—the small- 
est percentage decrease of 
any class last year. 
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The total of all life insur- 
ance in force carried by these 
reporting companies on Dec. 
31, 1931, rose to $89,833,462,- 
000. This shows a net in- 
crease of insurance in force 
for the year of $1,059,335,- 
000, or 1.2 per cent. 


“On the basis of reports 
from these 44 companies and 
assuming that non-reporting 
companies had similar expe- 
rience, it now appears that 
the total new life insurance 
produced—including revivals, 
increases and dividend addi- 
tions—during 1931 for all 
United States legal reserve 
companies approximated $16,- 
500,000,000,” stated George 
T. Wight, manager of the as- 





Represent Sales Force at 
Annual Meeting 


In an unique sales contest 
sponsored by the Great-West 
Life Assurance Company in 
which each branch was 
pitted against the other, T. 
S. Coleman, branch manager 
at Detroit, Mich., and Paul 
Girard, manager of Montreal 
country branch, won the dis- 
tinction of representing the 
company’s entire sales force 
at the annual meeting held 
in Winnipeg on Feb. 2. 


sociation. On the same as- 
sumption, the total life in- 
surance in force in all United 
States companies has reached 
the outstanding figure of 
$109,000,000,000 (one hundred 
and nine billion dollars). 
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Eight Million Thrift 
Messages 


Nearly eight million Life 
Insurance Day “Thrift Pol- 
icy Messages” were broad- 
cast by the Provident Mu- 
tual Life Insurance Company 
of Philadelphia in its adver- 
tising releases to a list of 
100 American daily news- 
papers on Jan. 21, 1932. 

Reprints of the advertise- 
ment were folded and con- 
verted into attractive sales 
letters under the caption, 
“For the Happy Years 
Ahead.” A picture showed 
a middle-aged couple on ship- 
board waving farewell te 
friends on shore. Two lots 
of reprints were entirely 
exhausted before Life Insur- 
ance Day, and orders for 
several thousand additional 
letters were unfilled. 





America. 





Entering 


Its 40th Year 


Prompt, efficient, result-getting service to represen- 
tatives and policyholders explains the phenomenal 
gtowth of the Missouri State Life Insurance Com- 
pany. Now entering its 40th year, the Company has 
become a nation-wide institution, ranking among the 
leading Old Line, Legal Reserve Life Companies of 
For the live, aggressive Agent, the mul- 
tiple line of Life, Accident and Health, Group and 
Salary Savings offered by this Company is a sure win- 


ner—it provides a contract to fit every life insurance 


need. Progressive Agents like the progressive meth- 
ods of the Missouri State Life. 


* ~ s 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


A GOOD COMPANY TO REPRESENT 
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J ACACIA 


MARCHES FORWARD 








nn. gk ab swe be bhes Cnmaten eves on $5,322,331.00 
INCREASE in Assets....... RIGS Care iS oe NTRS 5,443,550.00 
INCREASE in Reserve hg 5,072,413.50 
a Ts one Whe cing wie. Nis od 6 n10,8 0 ee o,how Ree Oe ; 37,712,418.00 






INSURANCE IN FORCE—$364,519,590. 00 














Acacia’s policyholders share in the prosperity of their company. It is the first and only mutual old-line company 
to reduce its premium rates to approximately the rates charged by the non-participating stock companies, lower than 
most of them.—The only company that gives its policyholders the low initial rates of a stock company combined 
with the dividends or profit-sharing advantages of a mutual old-line company. 


SUMMARY OF ANNUAL REPORT 


as of December 31, 1931 




















ASSETS: 





































First mortgage loans on improved real estate ARIS Sk SPE Rae $22,811,045.05 
I i re len wu hecese 6 ere i a ate ; Z 2,635,857.78 
Bonds ...... 2,733,670.00 
Stocks uF ere : . 174,443.79 
Cash in banks . 416,383.83 
Cash in office ape 8,790.17 
Loans on Association’s policies 11,807 ,484.26 
Net premiums in process of collection 3,483,759.69 
Interest accrued alas. os" a ia ed 633,716.18 
Other assets 322,728.39 
Total Assets Ds uals deaatann diab ; : $45,027,879.14 
Less Furniture, Equipment, non-admitted Assets _................ BK 354,905.90 
Net Assets ; eee ite $44,672,973.24 
LIABILITIES: 
Policyholders’ dividend reserve ae $860,092.80 
Reserve for taxes accrued 191,339.89 
Premiums and interest paid in advance 333,129.15 
Miscellaneous . 210,221.78 







Balance to Protect Members’ Contracts: 
Legal reserve requirements—American Experience Table of Mortality and 







3%2% interest on all policies $41,389,359.02 
Net Surplus 1,688,830.60 






$43,078,189.62 
$44,672,973.24 


ACACIA’S PYRAMID OF GROWTH 


PROGRESS DURING TWENTY-FIVE YEAR PERIOD 


Insurance in Force 
Year Assets Net Surplus At End of Year 















$1,594,783.62 
| 














1906 $110,534 $26,996 $1,935,000 
1911 $284,157 $20,010 $4,152,075 
1916 $1,022,065 $36,869 $15,081,011 
1921 $4,532,698 $236,165 $101,222,295 
1926 $19,067,908 $1,186,582 $226,276,746 






1931 $44,672,973 $1,688,831 $364,519,590 


ACACIA 


MUTUAL LIFE ASSOCIATION 


Chartered by Special Act of Congress, March 3, 1869 
WM. MONTGOMERY, President 
ACACIA’S TEMPLE OF SERVICE 
——101 Indiana Avenue, Washington, D. C—— 
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Proposed Merger 


Near Completion 


Stockholders of Income 
Life Favor Deal with 
Lincoln L. & A. 


LOUISVILLE, Ky., Jan. 30. 
—The proposed merger deal, 
announced several weeks ago, 
of the Lincoln Life & Acci- 
dent Insurance Co., of Okla- 
homa City, and Income Life 
Insurance Co., of Louisville, 
was brought closer to com- 
pletion on Jan. 27, when the 
stockholders of the Income 
Life, at a meeting in Louis- 
ville, voted in favor of the 
merger, under 
whereby the merged com- 
panies would operate with 
headquarters at Louisville, 
under the name Lincoln In- 
come Life Insurance Co., with 
P. K. Smith, of Oklahoma 
City, as chairman of the 
board; A. L. Moe, Louis- 
ville, continuing as presi- 
dent; John T. Acree, of Ok- 
lahoma City, vice-president; 
Luther F. Carson, Louis- 
ville, vice-president; A. A. 
Fischer, Louisville, vice- 
president; Fred W. 
wick, Louisville, treasurer; 


a program | 





Hard- | 





New Agency Director 

E. P. Greenwood, presi- 
dent. of the Great South- 
ern Life Insurance Com- 
pany, Houston, Tex., has 
announced the appoint- 
ment of A. J. Wester- 
meyer as St. Lovis, Mo., 
agency director for the 
company. Mr. Wester- 
meyer, who is already on 
the job, has charge of the 
territory in Missuri, south 
and east from Kansas 
City, and in Illinois south- 
ward from Decatur. 

This is the first en- 
trance of the Great South- 
ern into Missouri, while 
Mr. Westermeyer’s terri- 
tory in Illinois is also a 
virgin field for this com- 
pany, which ranks sev- 
enth in capital size 
among the stock life in- 
surance companies and 
with assets in excess of 
$40,000,000. 














N. Gray Rochester, Louis- 
ville, secretary; Henry J. 
Tilford, Louisville, general 
counsel; Dr. Lytle Atherton, 
Louisville, 
and Dr. D. P. Hall, Louis- 
ville, assistant medical di- 
rector. By the terms of the 


deal P. K. Smith and John | prescott W. Basak. 


T. Acree would be added to 
the present Income official 
family. 
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Lamar Life 
Election 


ret 
a 


officers, including 
that of Jesse 
Bounds as presi- 
dent and Peter K. 
Lutken as execu- 
tive vice - presi- 
dent, and the pro- 
motion of Secre- 
tary W. Dudley 
Owens to a vice- 
president, were 
among the fea- 
tures of the reg- 
ular meeting last 
week of the board 
of directors of 
Lamar Life In- 
surance Company 
of Jackson, Miss. 
Carl Faust of 
Jackson, a direc- 
tor, was elected 
to the executive 
committee. The 
regular dividend 
was declared. 

The annual re- 
port reflected a 
year of good 
progress. 





medical director; | 








Jefferson Standard Life 
Election 
(Concluded from page 15) 


real estate to treasurer, Em- 
ry C. Greene from assistant 
manager of mortgage loans 
to secretary, and D. E. 
Buckner from assistant actu- 
ary to associate actuary. 

President Julian Price and 
his fellow officers made the 
annual reports reflecting 
good advances for 1931 in the 
face of adverse conditions. 
Confident expressions were 
made that results in 1932 
will be better than those of 
last year. J. E. Latham, 
Greensboro, is chairman of 
the board. All officers except 
those involved in promotions 
were reelected. 


Feb. Ils Mays Month 


The agency organization of 
the Continental Life Insur- 


| ance Company of St. Louis, 


Mo., has been asked to pro- 
duce upward of $4,000,000 of 
new business during Febru- 
ary, which has been desig- 
nated Mays Month in honor 
of President Ed. Mays. 


Prescott Eames Is State 
Mutual Missouri Agent 
KANSAS Clty, Mo., Jan. 29. 
orig- 
inator of the “Aetnagraph,” 
and developer of Eames Ser- 
vice, has been made general 
agent here for the State Mu- 
tual, succeeding James H. 
Mickey. Mr. Eames, who 
resigned as manager of sales 


Reelection of all | training for the Aetna in 


1930 to develop his service, 
will continue to supervise the 
service to Aetna, New York 
Life and Mutual of New 
York agents. The Eames 
Service has its headquarters 
at Denver. 


L. R. Martin, Recently Made 
Secretary of Connecticut Mu- 
tual Life 
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Research Bureau 
Expands School Plans 


1932 Agency Building Sched- 
ule Includes West Coast 
Special Sessions 


HARTFORD, CONN., Feb. 2. 
—According to the an- 
nouncement just sent to their 
member companies, the Life 
Insurance Sales Research 
Bureau will present in 1932 
the most comprehensive 
agency building school sched- 
ule yet attempted. Dates 
and locations have been ar- 
ranged with a view of mak- 
ing it possible for agency 
builders, no matter where 
they are located, to attend 
one of these schools with a 
minimum of inconvenience 
and time away from their 
agency. 

Much interest has been 
shown by company execu- 
tives and managers in the 
far western and _ coastal 
States in the training in 
agency management offered 
by these schools. Of partic- 
ular interest is the announce- 
ment that a two-week school 
will be given at the Univer- 
sity of Oregon at Eugene, 
June 6-17, inclusive. 

The Eastern School will 
for the third time be given 
at Babson Institute, Babson 
Park, Massachusetts, the 
dates this year being July 
11-22, inclusive. 

So successful was the first 
southern school, conducted 
by the Bureau in 1931 at 
the University of North 
Carolina, that a_ similar 
school will be held this year 
at Signal Mountain Hotel, 
Chattanooga, Tenn., April 
4-15, inclusive. 


“Just Like Movies” 


About 700 members and 
guests heard A. E. N. Gray, 
educational director of the 
Prudential Insurance Com- 
pany, at the last meeting of 
the Indianapolis Association 
of Life Underwriters. Gray 
repeated the talk “Just Like 
in the Movies,” which he 
gave in September at the na- 
tional convention in Pitts- 
burgh. 


Myrick Office Gains 


The paid-for business for 
the Myrick office of the Mu- 
tual Life Insurance Com- 
pany for the month of Jan- 
uary, 1932, was $2,907,727 
as compared with $2,831,500 
for 1931. 
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! 
Compare These Participating Rates! 










































A Few of Our Endowment at Age 85........ $21.81 Endowment at Age 65....... $28.58 
P. articipating Economic Protector (Low Cost Retirement Income at Age 60.. 43.03 
P olicies with Whole Life) .............. 15.32 Retirement Income at Age 65.. 32.70 
Rates ayy gy arra yeah Twenty Year Endowment.... . 42.76 
Per $1,000 DED: cdndttuncacansbed. 16.58 Twenty Payment Life....... 30.04 
at Preferred Modified Whole Life 19.70 Thirty Payment Life........ 24.30 

Age 35 ‘Family Income, 20 Year Plan 27.31 Paid Up at Age 60.......... 26.44 


Also Attractive Annuities and Juvenile Policies 
A Real Opportunity for Live Men with an Aggressive Organization 


Write to F. A. Hicks, Superintendent of Agents, for Details of Our Liberal 
Agency Contracts 


Guarantee Mutual Life ef 


A MUTUAL LEGAL RESERVE LIFE INSURANCE COMPANY 
Y 
Omaha.Nebr. 





























SIXTIETH ANNIVERSARY 













HE Franklin has closed every year 
since its organization in 1884— 
including 1931—with more assets, 
larger legal reserve, and a greater volume 





tnsurance in Force 







$375,243,870.00 of insurance in force than it had the pre- 
a cee ceding year. 
Admitted Assets Forty-eight years of steady growth, a 






$69,614,164.99 


agement, a record of stability, and a de- 
served reputation for service to its 
policyholders—that is The Franklin. 


| history of absolutely sound financial man- 






Total Payments 
Under Policy Contracts 


$64,693,228.23 















JANUARY 1, 1932 







Insurance in Force $225,215,066.00 
Admitted Assets $32,248,530.37 
Capital, Surplus and 

Special Funds $1,605,488.19 





Paid to Policyholders 
and Beneficiaries 
Since Organization $44,165,812.84 






COMPANY OF VIRGINIA 
























THE SPECTATOR 
February 4, 1932 








not 
for 


sta 
tua 


Wi 
ide! 
ma! 
con 
per 
wis 


com 
ber 
adn 
am¢ 
assé 
vest 
gag 
esta 
to $ 
in t 
tanc 
$11, 
in 

$3,4 
670. 
inte 
cask 
stoc 
offic 
cells 
to $ 


hold 
amo 
rese 
amo 
prer 
in 
othe 
ties 
Afte 
rese 


i] 

















Report of Acacia’s 
March of Progress 


Annual Statement Reveals 
Gains in Assets, Surplus, 
Insurance in Force 





With sizable increases 
noted in assets, insurance in 
force, reserves and new in- 
surance paid for, the annual 
statement of the Acacia Mu- 
tual Life Insurance Co., 
Washington, D. C., of which 
William Montgomery is pres- 
ident, shows that the re- 
markable progress which this 
company has enjoyed over a 
period of years was in no 
wise slackened during 1931. 

The statement shows the 
company to be as of Decem- 
ber 31, 1931 in possession of 
admitted assets to the 
amount of $44,672,973. These 
assets are conservatively in- 
vested chiefly in first mort- 
gage loans on improved real 
estate an item which amounts 
to $22,811,045. Other assets 
in the order of their impor- 
tance are loans on policies, 
$11,807,484; net premiums of 


in process of _ collection, 
$3,484,760; bonds, $2,733,- 
670; real estate, $2,635,858; 
interest accrued, $633,716; 
cash in banks, $416,384; 
stocks, $174,444; cash in 


office, $8,790, and other mis- 
cellaneous assets amounting 
to $322,728. 

Of the liabilities, 
holders dividend reserve 
amounts to $860,093. The 
reserve for taxes accrued 
amounts to $191,340; for 
premiums and interest paid 


in advance, $333,129, and 
other miscellaneous _liabili- 
ties amount to $210,222. 


After setting aside the above 
reserve plus the chief policy 











Scranton-Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an unlimited production. 
Contract as good as the best, with exclusive rights. 


Confidential communication invited from those with clean records and with 
ability to handle such an agency. Address 


EXCLUSIVE 
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reserve of $41,389,359, the 


company shows a net surplus | 


of $1,688,830. 

Striking gains made dur- 
ing the year by the Acacia 
include an increase in insur- 
ance in force of $5,322,331; 
a gain in assets of $5,443,- 
550; the company has added 
$5,072,414 to its reserves and 
shows an increase in new in 
surance paid for of $37,712,- 
418. 

The results of the 
1931 suitably topped the 
Acacia’s pyramid of growth 
over a twenty-five year pe- 
In 1906, for example, 

assets were 
1916, $1,022,- 
065; in 1926, $19,067,908, 
and in 1931, $44,672,973. 
1906 found the company 
showing a net surplus 


riod. 
the company’s 
$110,534; in 


increased to $36,869; in 1926 
it had reached $1,186,582 
and as of December 31, 1931 


| it was shown to be $1,688,- 
policy- | 


831. The growth of the 
Acacia’s insurance in force 
has, of course, been commen- 
surate with its other ad- 
vances. In 1906 this item 
amounted to $1,935,000; in 
1916, $15,081,011; in 1926, 
$226,276,746, and in 1931 the 
current statement shows it 
reached the impressive figure 
of $364,519,590. 








year | 


of | 
$26,996; by 1916 it had been | 


| Defends Policy Loan 

as Necessary Service 

|Has Increased Public Con- 

fidence, Declares Holgar 
J. Johnson 





CuHIcaGo, Jan. 29.—A vig- 
orous defense of the cash 
value and loan feature of life 
insurance was made here last 
week by Holgar J. Johnson, 
Pittsburgh general agent of 
the Penn Mutual, in an ad- 
dress before the Chicago As- 
sociation of Life Underwrit- 
ers. The meeting was held 
| the day prior to Life Insur- 
ance Day and was designed 
to be of an inspirational na- 
ture for that event. 


Mr. Johnson asserted that 











Holgar J. Johnson 











Began business in 1923. 





“™ SERVICE LIFE& 


LINCOLN, NEBR. 


Now in 15 States 


> 


lers. 








B. R. BAYS, JOHN L. OESCHGER, 
President Sec’y-Treas. es 
a — — — 
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Agents Wanted 


Good opportunities in se- 
lected territory for hust- 


Up-to-date policies. 
eral commissions. 


the wide increase in policy 
loans during the past two or 
three years has been a bless- 
ing in disguise for the life in- 
surance business, and chided 
those underwriters who are 
taking a gloomy attitude 
over the development. He 
asserted that should the loan 


feature be removed from life 


insurance, as is recommended 
by many, he would withdraw 
from the business entirely. 


“These numerous loans 
have created a responsibility 
and an opportunity for every 
life insurance producer,” he 
said. 

He then insisted that life 
insurance will see an even 
wider development during the 
next five years of its im- 
proved standing in the pub- 
lic’s esteem. 





Production Pledges 


Dr. E. G. Simmons, vice- 
president and general man- 
ager of the Pan-American 
Life and honorary chairman 
of the Dynamo Club, his 
company’s official organiza- 
tion of $200,000 production, 
was literally swamped by 
production pledges following 
announcement to the Pan- 
American field organization 
of a new department of the 
club, to be composed of pro- 
ducers of $100,000 annual 
paid business. The pledges to- 
talled several million dollars. 









Lib- 


Life Insurance 


HE IS “MAJOR GENER- 


AL” TO RELIANCE UN.- 
DERWRITERS ON THE 
“LAND OF THE SKY” 
FIRING LINE. 


R. A. HILLIARD 


Soon after graduating from Howard College, R. A. Hilliard spent two 
years as an automobile salesman and dealer in Birmingham, Alabama, his 
home town. He signed his first Reliance contract on October 2, 1920, 
and was assigned to Asheville, North Carolina, where he produced busi- 
ness personally until August, 1923, when he became manager of the 
Virginia Department with headquarters at Richmond. However, the call 
of Asheville was too strong to resist, so he returned to the “Land of The 
Sky” to establish the Hilliard Agency, September 15, 1924. 


From the first, the Hilliard Agency, under Mr. Hilliard’s capable manage- 
ment, has been a factor to be reckoned with in the Reliance national sales 
organization. It has averaged well over the million-dollar-a-year mark all 
through its seven years’ existence. “The Hilliard Agency Producers Club,” 
made up of about a dozen high-class, serious-minded, business-producing 
men and women, see to it that the good folk of Asheville and vicinity are 
Reliance-minded. They have won many prizes for consistently successful 


sales effort! 


Personally, Mr. Hilliard has qualified for the Reliance extra 5% renewal 
bonus in four out of the past five years, with a high percentage of 85%. 
Aside from his proven personal sales ability, Mr. Hilliard is the type of 
leader who inspires ambition and loyalty. He is frank, friendly and fait. 
His success with Reliance is abundantly deserved . . . and his Company is 
glad to congratulate him and wish him greatly multiplied success and hap- 


piness for the future! 


RELIANCE 
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“Largely because of my confidence in the advice of H. T. Burnett, then “RELIANCE SERVICE TO 
manager of the Alabama Department of Reliance Life, I decided to cast POLICYHOLDERS AND 
my lot with this young, aggressive company,” says Mr. Hilliard. “Mr. REPRESENTATIVES IS 
Burnett assured me that Reliance would make good as fast as I did, which UNEQUALLED,” SAYS 
is about all an ambitious young man could ask. MR. HILLIARD. 







“After more than eleven years, during which I have often needed the * 
Home Office help and encouragement that always came, I thank Mr. 






Burnett again for his sound advice. 











*) 

% “Reliance Life offers to men of the right calibre a complete range of 
), policies that appeal to the buying public, backed by unequalled service to 
- both policyholders and representatives, and the inspiration of a fine spirit 
' of cooperation and loyalty. 

e 






“That ‘like begets like’ is again demonstrated by this 28-year old com- “THE SPIRIT OF RE- 
pany, whose sales force, under the spur of kindly encouragement and prac- LIANCE IS THAT OF 
tical Home Office help, has produced sales which have constantly broken HELPFULNESS . . . AND 
all existing records and made Reliance, in little more than a quarter cen- IT WILL. NOT BE DE- 


tury, larger than 90% of the 360 American life insurance companies. NIED!”’ 







“The degree of fellowship and understanding that exists between the -) 





Reliance Home Office and its representatives in the field is not accidental. 





It is due to the sincere desire of Reliance officials to have all its people 





find prosperity and happiness in the Reliance organization. Nothing can 





stop that kind of an organization, as past years have proved and years to 







come will confirm!” 






FARMERS BANK 
BUILDING 
PITTSBURGH, ‘PA. 
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World’s Largest Life 


Agency Shows Increase 





The Edward A. Woods Com- 
pany’s Paid Ordinary for 
the Year $46,126,782 





PITTSBURGH, PA., Jan. 29. 
—Final reports according to 
Wm. M. Duff, president and 
manager of the Edward A. 
Woods Company, general 
agent of the Equitable Life 
Assurance Society of the 
United States, show that the 
public bought and paid for 
$12,302,000 life insurance 
through this one agency in 
the last quarter of 1931, a 
7 per cent increase over the 
last quarter of 1930—evi- 
dence of the faith and con- 
fidence with which people 
regard the Equitable. 

For over 50 years—since 
1880—The Woods Company, 
the largest life insurance 
agency in the world, has rep- 
resented the Equitable in 
Western Pennsylvania, now 
serving 371,000 policyholders 
whose insurance totals nearly 
three-quarters of a billion 
dollars. 

The three million dollar 
salesmen were M. J. Don- 
nelly of New Castle with 


$1,053,905; John M. Pfeil, 
Pittsburgh, $1,009,598 and 
Maurice B. Cohill, Pitts- 


burgh, $1,001,932. 


National Life, Montpelier, 
Vt. 


MONTPELIER, VT., Jan. 29. 
—Fred A. Howland, for six- 
teen years president of the 
National Life Insurance 
Company, whose home office 
is in this city, was today re- 
elected president at the an- 
nual meeting held Jan. 26. 
Dr. John M. Thomas was 
reelected vice-president and 
all other officers reelected in- 
cluding the following: 

Arthur B. Bisbee, M.D., 
second vice-president and 
medical director; Edward D. 
Field, second vice-president; 
George B. Young, general 


counsel; Loriman P. Brig- 
‘ham, superintendent of 
agencies; Osman D. Clark, 
secretary; Henry H. Jack- 


son, actuary; Elbert S. Brig- 
ham, chairman committee on 


finance; Clarence E. Moul- 
ton, treasurer. 
President Howland 


pointed out in his report to 
the policyholders that the 
company had increased its 


Reliance Life Director 


John G. Frazer, a member 
of the Pittsburgh law firm 
of Reed, Smith, Shaw and 
McClay, was elected a direc- 
tor of the Reliance Life In- 
surance Company of Pitts- 
burgh at the annual meeting 
of stockholders in the home 
office, Pittsburgh, Jan. 25. 

Mr. Frazer graduated 
from Princeton in 1901 and 
after legal education in the 
University of Pittsburgh 
was admitted to the bar in 
1904. He is a member of 
Allegheny County, Pennsyl- 
vania State and American 
bar associations; a director 
of the Farmers Deposit Na- 
tional Bank, Bessemer and 
Lake Erie Railroad Com- 
pany, Union Railroad Com- 
pany, Consolidated Ice Com- 
pany, and American Fruit 
Growers, Inc. 


Protective Life Meeting 

BIRMINGHAM, ALA., Jan. 
26.—All officers were re- 
| elected, a regular dividend 
of 6 per cent was declared 
and announcement was made 
that during 1932 the com- 
pany would appropriately 


Protective Life last week. 
President Sam Clabaugh in | 
| his annual report showed in- | 











celebrate its silver anniver- | 
sary, at the annual meeting | 
of the board of directors of | 


Massachusetts 
Mutual Life 
a synonym for 
Quality and 


Excellence in 


Life Insurance 


Massachusetts 
Mutual Life 
Insurance Co. 


Springfield 
Massachusetts 


Organized 1851 





surance in force of $65,395,- 
| 660 as against $71,014,657 
the preceding year and as- 
sets of 

pared to 
1930. 


$8,001,668.81 


com- 
$7,987,456.03 in 
A slight increase was 
made in the surplus. 


| State Mutual Holds 
Convention in Miss. 





General Agents to Meet at 


Edgewater for First 
Time Since 1930 


On Jan. 26, 27 and 28, 
1932, the State Mutual 
agency force gathered for 
the twenty-fourth meeting of 
the General Agents’ Associ- 
ation and the fourteenth 
meeting of the Agency Club 
at the Edgewater Gulf Hotel, 
Edgewater Park, Missis- 
sippi. 

This marked the first 
nationwide meeting of the 
State Mutual since June, 
1930, when the announce- 
ment was made of the 
change in qualification re- 
quirements. Previous to this 





| time, the Agency Club met 


annually, and the qualifica- 
tion period ran for twelve 
months—from April 1 to 
March 31. The announce- 
ment of a winter convention 
in one of the South’s most 





| study of the 


famous playgrounds was 
made at Old Point Comfort 
in June, 1930. 

The general agents met 
a day prior to the joint 
gathering for an _ intensive 
present day 
trend in successful agency 
management. 





DON’T WAIT 
LONGER. 
BECOME A 
COMMONWEALTH LIFE 
AGENT NOW. 





assets by $6,165,851. 


Life Insurance 





COMMONWEALTH 
CORDIAL 
CO;OPERATION 







Commonweactu Lire Ins.Co.. 
Louisvitte, Ky. 





“Tt Is Never Too 
Late to Mend” 


Nor Is It Too Late for You 
to be a Commonwealth 


Life Agent! 


Because of its understanding of the needs of life insurance agents, 
its wholehearted help, and its dependable backing, the COMMON- 
WEALTH LIFE INSURANCE COMPANY provides its agents with 
every opportunity for success, prosperity and happiness. 


| 
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Annual Statement of 
Manufacturers Life 





Payments to Policyholders 
by Canadian Company 
Exceed $14,000,000 





The forty-fifth annual re- 
port of the Manufacturers 
Life Insurance Company, To- 
ronto, Canada, for the year 
ending Dec. 31, 1931, as sub- 
mitted to policyholders and 
shareholders at the annual 
meeting held Jan. 21, shows 
a record of steady progress. 

The total assets of the 
company amounted to $115,- 
527,218, an increase of six 
and a half million dollars 
over the previous year. Of 
this amount $45,439,608, was 
invested in Government, Gov- 


ernment Guaranteed, Mu- 
nicipal, Public Utility and 
other bonds. First Mort- 
gages on approved _ real 


estate comprised $34,406,320, 
Preferred and common 
stocks amounted to $2,500,- 
548, of which $1,711,902, was 
invested within the last two 
years. All securities were 
valued on a 
basis, the value at which 
they are held in the balance 
sheet being less 


than the | 











conservative | 


value determined by the Do- | 


minion Department of Insur- 
ance. 

The new insurance issued 
amounted to $76,597,820, a 
decrease in comparison with 
1930 of less than 7 per cent. 
The total insurance in force 
amounted to $542,449,546. 

Payments to policyholders 
and beneficiaries again con- 
stituted a record, amounting 
to $14,348,063. Beneficiaries 
under death claims received 
$4,172,868, while payments to 
living policyholders for ma- 
tured policies, annuities, divi- 
dends, etc., amounted to $10,- 
175,195. 

The earnings of the com- 
pany continued to be satis- 


factory. In addition to 
maintaining a reserve for 
dividends to policyholders 


amounting to $6,019,818, and 
a contingency reserve of 
$500,000, the surplus of the 
company amounted to §$2,- 
778,929. 





1931 Biggest Year in 
Colonial’s History 
The Colonial Life Insur- 
ance Company of America, 
located in Jersey City, has 
just issued its thirty-fourth 
annual statement, and shows 
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insurance in force to Dec. 31, 


1931, of $126,980,459, pro- 
tecting 576,404 policyholders. 
The increase of placed busi- 
ness in 1931 exceeded that of 
1930 by $6,059,237. The 
amount of insurance in force 
has been increased $68,585,- 
977 in the last ten years, 
according to the report. 
The assets of the company 
at the end of 1931 amounted 
to $17,524,671, of which $9,- 
302,294.50 is invested in 


mortgages on real estate; 
$6,456,293.63 in bonds and 
stocks; $577,371.44 in real 


estate owned; in advances 
on company’s policies, $424,- 
255.54; interest due and ac- 
crued, $214,023.28; premiums 
due and_ deferred, 





$253,- | 


449.60; cash in hand and in | 


the banks, $294,136.70; and 
other assets $2,801.31. 


| 














A Complete Line 
for full time agents 


Including—Participating Life Insurance on 
all principal plans, in addition to Non-Cancella- 
ble (Guaranteed Renewable) accident and 
health insurance with first day coverage or 
elimination periods optional. 





MONARCH 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
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INCREASES IN 1931 





tion to 


New Business 


A Depression Record 


Insurance in Force 


Dividends Voted for full year 1932. . $11,350,000 


This amount, maintaining our present scale, is in addi- 
Net Surplus of $17,333,022 and the Investment 
Fluctuation Fund of $1,850,000. 
dividend scale has never been reduced nor suspended. 


$138,754,355 
(Increase $1,324,698) 


$1 307,691,504 
(Increase $43,289,556) 


$250,000) 


(Increase 


In the past 33 years our 





Assets 
Liabilities 
Net Surplus 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASSACHUSETTS 


GEORGE WILLARD SMITH, President 


AGENCIES IN 58 OF THE LARGEST CITIES 


$267 927,860 
250,594,838 
17,333,022 


(Increase $14,441,325) 
(Increase $13,437,685) 
(Increase $1,003,640) 








OLDEST CHARTERED LIFE 





INSURANCE COMPANY IN AMERICA — 1835 
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NOW READY 
SECOND EDITION—Revised and Enlarged 


A System and Accounting 
for a Life Insurance 
Comnipany 


By }. Charles Seitz, A. B., F. A. 1. A. 
CONSULTING ACTUARY 


HIS book gives a mass of details in con- 
cise manner—both by means of forms and 


by descriptions and explanations. Each 
subject treated is complete in itself, and there is 
avoided the annoying feature of many books of 
practical instruction, which continually break the 
thread of thought by referring the reader to other 
pages. The subjects are grouped under seven 
divisions : 


General Department Policy Department 
Agency Department Accounting Department 
Medical Department Renewal Department 


APPENDIX 


Unification Is the Secret of Success 
A Fundamental Element of this Book 


The system is exceedingly well Adapted to Ex- 
pansion as the Company grows—an Essential 
Feature of any system. 


The hints and suggestions of the book will 
SAVE TIME, LABOR and MONEY. The 
book is a consulting expert always at your com- 
mand for the one initial fee. 

Mr. Seitz is well known as an able and prac- 
tical man in connection with the mathematics and 
accounting of life insurance, and the book here 
described, of which he is author, is a practical 
guide enabling a life insurance company to lay 
out a complete and economical system of keeping 
its accounts and records. Companies having good 
systems in operation may also profit by the use 
of this book, for it is probable that ideas can be 
gleaned from it which would save a company 
yearly many times the cost of the book. 


PRICE, per copy $35 


THE SPECTATOR COMPANY 


Division of United Business Publishers, Inc. 


243 West 39th Street, NEW YORK, N. Y. 


CHICAGO BOSTON LOS ANGELE® NEW ORLEANS 































AMERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 


Old Line Legal Reserve 
Established 1899 


HERBERT M. WOOLLEN, President 








Guaranteed Guaranteed 
Benefits Low Cost 






No Depression for This Man 


He sells something that 
everybody needs—the protec- 
tion afforded by United Life 

liciles which contain ALL 

N ONB CONTRACT: 


LIFE INSURANCE WITH 
DOUBLE AND TRIPLE IN- 
DEMNITY FOR ACCIDEN- 
TAL DBATH. 


NON - CANCHELLABLBE, 
NON-PRORATABLE WEEE- 
LY ACCIDENT INDEMNITY. 


WAIVER OF PREMIUMS 
FOR TOTAL AND PHRMA- 
NENT DISABILITY. 


In addition to attractive 
policy contracts in the form 
of ordinary life, limited ~ 
ment life, endowments, month- 
ly income, educational endow- 
ments, and juvenile insurance 
he offers 


THE INCOME INDEMNITY 
THD 


THE SALARY CHECK. 
His advice to ambitious 


agents is this: Get in touch 
immediately with 


United Life and Accident Insurance 
Company 
Home Office: United Life Building 
CONCORD, NEW HAMPSHIRE 
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Below is listed information 


Dividend Announcements to Date 


regarding the changes made 


by life insurance companies with regards to dividend scales 
for 1932 and- compared with those of 1931. Companies not 
listed here have not yet informed us of their dividend 
action, as some of these companies’ scales will not become 


effective until April and May. 


The following companies reduced their scales for 1932: 


Canada Life Assurance 
Equitable Life, lowa 
Equitable Life, N. Y. 
Federal Life, Ill. 

George Washington Life 
Jefferson Standard 


John Hancock 
Mutual Benefit 
Mutual Life, N. Y. 
New York Life 
Prudential 

Union Central Life 


The rate of dividend paid in 1932 on the ordinary life or 
endowment at age 85, as of age 35, is as follows: It must be 


borne in mind that some of 


the companies listed in this 


table pay a dividend after the first year, some after the 
second year and some after the third year. 


Name of Company 
Abraham Lincoln Life. . 
Aetna Life. 
Atlantic Life 
Baltimore Life. 
Bankers Life, 
Life, 


Bankers 
Berkshire Life 
Canada Life Assur.......... 
Central Life Assur. Soc 
Columbus Mutual Life 
Connecticut General Life 


Connecticut Mutual Life........ 


Equitable Life, Iowa....... 
Equitable Life, N. Y¥ 
Federal Life. Ill... 
George Washington Life... 
Girard Life : a 
Guardian aes 
Home Life, N. Y 
Inter-Southern Life.. 
Jefferson Standard Life 
John Hancock Mutual. 
Metropolitan Life 
Minnesota Mutual... 
Monarch Life. . a 
Mutual Benefit 
Mutual Life, Can. 


I, WM ca 6 os wavinee oire 


National Life, Vt 
New England Mut. 
New York Life 


Lite’ 


Northwestern Mutual Life..... 


Northwestern 
Ohio State Life.. - 
Phoenix Mutual Life... 
Provident Mutual Life..... 
Prudential Ins. . cine 
Reliance Life. 
State Mutual Life... 
Union Central Life 
Union Mutual Life.......... 
West Coast Life 


National Life 


Rate 
of Dividend 
Paid in 1931 


Rate 
of Dividend 
Paid in 1932 


2.48 2.48 
: 4.95 4.95 
card 3.65 3.65 
tee 3.12 3.12 
3.82 3.82 
re 5.72 5.72 
. er 4.08 4.08 
sine 6.43 3.45 
wae 5.07 5.07 
6.62 6.62 
Tr 5.36 5.36 
5.35 5.35 
- 6.74 6.20 
5 Wi 8.03 7.26 
ae 4.37 2.19 
5.50 4.13 
aad 3.97 3.97 
sec 5.78 5.78 
ar 5.33 5.33 
6.41 6.41 
— 4.71 3.61 
aii 5.12 4.37 
eo 4.99 4.99 
bee 4.17 4.17 
wath 1.55 1.55 
oon 6.51 6.48 
on 7.53 7.53 
7.70 7.00 
5.04 5.04 
7.30 7.30 
vate 7.63 7.47 
7.95 7.95 
3.70 3.70 
ae 5.34 5.34 
6.61 6.61 
-- 4.31 4.31 
3.81 3.69 
ee 4.99 4.99 
— 6.45 6.45 
5.04 2.52 
4.42 4.42 
Sin 4.56 4.56 








Lincoln National Issues New 
Contract 


An attractive new invest- 
ment form has been an- 
nounced by the Lincoln Na- 
tional Life Insurance Com- 
pany—the 4 per cent Single 
Premium Life Annuity with 
Insyrance Benefits at death. 

This contract, combining 
features of both life insur- 
ance and annuities, is issued 
in any amount from $1,000 
up to $25,000. Income at the 
rate of 4 per cent annually, 
is guaranteed. The income 
payments, however, may be 
received monthly, quarterly, 
semi-annually, or annually, 
as the buyer chooses. First 
income payments are made 
at the end of the month, 
three months, six months, or 
year following the date of 
the contract. The 4 per cent 





income is paid unconditional- 
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ly until death, or cancellation 
of the contract by cash con- 
version occurs. 

This policy has cash and 
loan values (on $1,000 con- 
tract) increasing from $930 
at the end of the first year, 
to $1,000 at the end of the 
eighth and subsequent years 

In event of death at any 
time during the life of the 
contract, its full face value 
is payable to the beneficiary 
named. 


Keffer Production 


R. H. Keffer, general agent 
of the A=tna Life Insurance 
Company at 100 William 
Street, New York City, has 
announced $2,552,807 paid 
for business for the month 
of January, 1932, as com- 
pared to $2,544,700 for the 
month of January, 1931. 








Union Central Election 
(Concluded from page 15) 


Pattison, assistant secretary; 
H. L. Hodell, assistant treas- 
urer. 

At the annual meeting of 
the stockholders on Jan. 29, 
two directors were added to 
the board. They are Charles 
B. Knight, general manager 
of the New York Agency of 
The Union Central, and John 
W. Tarbill, prominent Cin- 
cinnati business executive. 

The following’ directors 
were reelected: Clarence 
Murphy, Louis Breiling, E. 
E. Hardcastle, Jesse R. 
Clark, Jr., John W. Pattison, 
George L. Williams, Lewis 
N. Gatch, T. J. Davis, Clif- 
ford R. Wright, Jerome 
Clark, Frank W. Cottle, W. 
Howard Cox, George D. 
Crabbs, John L. Shuff, Rich- 
ard S. Rust, Charles Sawyer, 
Russell Wilson and John R. 
Schindel. 

W. Howard Cox brings to 
his task a wide background 
of experience and a reputa- 
tion as one of the most pro- 
gressive executives in Amer- 
ican life insurance. He has 
served The Union Central 
with distinction as a home 
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Retires from Insurance 


Announcement has been 
made by Herbert M. Wool- 
len, president of the Amer- 
ican Central Life Insurance 
Company of Indianapolis, of 
the retirement from the in- 
surance business of Harold 
C. Pennicke, formerly man- 
ager of personnel and plan- 
ning for the company. He 
will immediately take up his 
new duties as an associate 
member of the firm of W. H. 
Leffingwell, Inc., management 
specialists, of New York 
City. 


office clerk, a division head, 
an agent in the field, an as- 
sistant manager, and an in- 
surance officer. His knowl- 
edge of field problems has 
made him notably popular 
among agents. 

The election of Charles B. 
Knight to the board of di- 
rectors will be greeted with 
hearty acclaim by the agen- 
cy force. One of the out- 
standing leaders in American 
life insurance thought, Mr. 
Knight’s practical knowledge 
of the business, his genius in 
organization work, and his 
sound judgment make him a 
fortunate addition to the gov- 
erning body of the company. 











Insurance. 


on beneficiary 


and 65) 
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THE UNION 





The Union Labor Life 


Insurance Company 


An old line legal reserve insurance company 
with a New Appeal, transacting Life, Waiver 
and Income Disability and Double Indemnity 


WE ISSUE a full line of policies including: 
Modified Life Policy (5-Yr. period) 


Juvenile Policies—with or without insurance 
Insurance with Annuity Contracts (Ages 60 


Family Income Plan—(including a 20% im- 
mediate death payment) 

Insurance on Small Loan Borrowers; Group 
Insurance; Wholesale Term Insurance 

WE: OFFER an attractive agency contract 
with non-forfeitable renewals. 

WE FURNISH numerous and valuable leads, 
plus the active assistance of field men. 

A real opportunity to join a progressive and 
growing life insurance company. Apply now 


LABOR LIFE 


INSURANCE COMPANY 
WASHINGTON, D. C. 


Life Insurance 
























TOP-NOTCHERS 


Bankers Life Salesmen Who Have Achieved 
Success Through Consecutive Qualification in 
Our Highest Honor Organization 





C. M. HODNEY 


MORRIS, ILLINOIS 


PRESIDENT’S PREMIER CLUB 
1927 - 1928 - 1929 - 1930 - 1931 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


Established 1879 Des Moines, lowa 





























Prescribe Exactly 


No doctor would offer the same prescriptions to all 
of his patients. An agent too should be able to choose 
from a wide variety of contracts in order to make his 
economic prescriptions exact. 


FIDELITY OFFERS THAT VARIETY 


Policy forms to suit modern needs; Low Rate Life, 
Family Income and the famous “Income for Life” 
which Fidelity originated. Disability benefits—income 
and waiver of premium. Accidental death benefits. 
Back of its contracts is a record of more than half a 
century of fair dealing. 


Send for booklet 
“The Company Back of the Contract” 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


Philadelphia 
Walter LeMar Talbot, President 
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Proof vs. Faith 


Until the present business situation had settled all over 
the land, the American people had taken their life insur- 
ance largely on faith in what the Agents told them. Now, 
however, they have had conclusive proof that the pic- 
tured completeness of service was a reality. Their knowl- 
edge has come from intimate emergency experience. They 
have found that their life insurance investment was for 
the living as well as for the survivors of the deceased, 
and that the companies have been swiftly prompt in their 
service, their contract promises being redeemed one hun- 
dred cents on the dollar. 

Having, for the time being at least, less money for 
general investment, the public is turning still more 
strongly to life insurance, for a combining of its protec- 
tive and maintenance functions with a permanently re- 
liable depository for savings and surplus funds. That 
is, an investment unequaled because of the breadth of 
its usefulness and its supreme safety. 


The Penn Mutual Life Insurance Co. 
WM. A. LAW, President 
Philadelphia 


Independence Square 
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Louis M. Crandall, Personal Producer Extraordinary! 


who for over eight years has not missed a — ~ week 
of writing from one to thirty-five applications shares his 
knowledge with you. 


INDIRECT SELLING 


A new book by this dynamic personality will be 
published in the near future. 


Send in and Reserve a Copy for Yourself 
Price, $2.50 


THE SPECTATOR COMPANY 
243 WEST 39TH STREET NEW YORK, N. ¥. 














“The Best Property You Own” 
A new leaflet by Wm. T. Nash 


A great piece of conservation literature has been written in this 
new leafiet. The message is vivid, convincing and impelling. 
Every policyholder who reads this short message will think twice 
before even borrowing on his insurance and few will risk the 
hazards of lapsation. 


Prices 
50 copies. .........66. $2.10 1,000 copies......... $22.50 
100 copies........6.46. BY 50 5,000 coplies......... 90.00 
BOO GRBs ce cbcccvcccce .50 10,000 copies......... 175.00 


THE SPECTATOR COMPANY 


Division of United Business Publishers, Inc. 


243 West 39th St., New York 
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Summary of Progress 
of New York Life 





Company Now Has Seven 
and a Half Billions 
Insurance in Force 





New paid for business of 
the New York Life Insur- 
ance Company in 1931, the 
87th year of its history, 
amounted to over 250,000 
policies for  $673,123,000, 
bringing the total insurance 
in force of the company on 
Dec. 31 last to nearly 3,000,- 
000 policies for more than 
$7,500,000,000. President 
Thomas A. Buckner an- 
nounced today. 

At the close of 1931 the 
total assets of the company 
amounted to $1,890,144,880, 
while after making generous 
provision for obligations of 
every sort and setting aside 
as dividends to be paid to 
policyholders in 1932, the sum 
of $63,000,000, the company 
held on Dec. 31 a surplus 
over and above its liabilities 
of $119,672,743. In this re- 
port, President Buckner 
stated, bonds not subject to 
amortization and all stocks 
are valued at market quota- 
tions as of Dec. 31. 

The dividends apportioned 
for 1932 and the dividends 
paid to policyholders in pre- 
vious years bring the total 


paid since organization to 
$984,587,000. The New York 
Life has paid dividends in 
every year since it was or- 


ganized in 1845. 

An average of $633,000 
each business day, or a total 
of $190,000,000, including 
mortgage loans renewed, was 
invested by the company in 
1931. 

More than $43,000,000 was 


invested in mortgage loans, 
$12,400,000 of which was 
placed in residential loans, 


$13,200,000 in business prop- 
erty loans and $17,000,000 in 
apartment house loans. 

Over $32,800,000 was in- 
vested in United States Gov- 
ernment bonds, $24,450,000 
in State, county and munic- 
ipal bonds, $32,380,000 in se- 
lected securities of leading 
public utilities, railroads and 
industries, $7,398,000 in pre- 
ferred and guaranteed stocks 
and over $4,000,000 in 
nadian bonds. 

Of the total assets of $1,- 
890,144,880 held by the com- 
pany on Dec. 31, 1931, $162,- 
700,000, or 8.60 per cent, was 


Ca- 





invested i: United States 
Government bonds and bonds | 
of states, counties and mu- | 
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Heads Educational Dept. 


Kansas City, Mo., Jan. 
25.—Bert A. Hedges, field 
supervisor and director of 
education for the Business 
Men’s Assurance Company, 
has been appointed branch 
manager for Kansas. R. J. 
Costigan, for the past year 
Kansas City branch manager 
for the company, has been 
appointed branch manager 
for Missouri. The two Kan- 
sas Cities will be open for 
development by both man- 
agers. 


nicipalities in 

States; $573,000,000, or 30.32 
per cent, in first mortgages 
on homes, city properties and 
farms; and $554,000,000, or 
29.32 per cent, in public util- 
ity, railroad and industrial 
bonds. 


Payments to living policy- | 
holders and beneficiaries dur- | 


ing the year amounted to 
$227,500,000, of which 
amount $156,000,000 was 
paid to living policyholders, 
while $71,500,000, including 
$3,167,000 double indemnity 
for accidental deaths, was 


paid to the beneficiaries of | 


deceased policyholders. In- 
cluded in the amount paid to 
living policyholders was $71,- 
400,000 in dividends. 





| 
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Increased Efficiency 


“Organized presentations” 
that get better results with 
shorter interviews enable the 
Fieldman to organize his 
time and effort for greatest 
efficiency. 


Guardian Fieldmen have 
at their disposal field-tested 
which build 


successful sales. 


presentations 





THE GUARDIAN LIFE. 


ESTABLISHED 1860 
INSURANCE COMPANY of AMERICA 
50 UNION SQUARE NEW YORK 



































THE MANHATTAN LIFE 
INSURANCE COMPANY 


654 Madison Avenue at 60th Street 


NEW YORK CITY 


THOMAS E. LOVEJOY—President 











Founded 1850 














Over Eighty-one Years of Continuous Service 
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peng the many insurance papers 
that come to THE SgecTraTor from 
foreign countries there is one that ar- 
rives each month from China. Its title 
is The China Clipper, an Insurance 
Journal of the Far East, which is 
printed in English and which I enjoy 
reading. Now, of course, when the 
attention of the whole world is so cen- 
tered upon China and Japan, I shall 
look forward to receiving it with even 
greater interest. I might add that it 
is, in my opinion, a very excellent 
magazine. 
+. + * 

UT from Japan I receive but one 

insurance magazine and that is not 
printed in English. Serious deficien- 
cies in my early and subsequent edu- 
cation (if and when, to use an insur- 
ance term) makes it impossible for me 
really to get very much out of it. I 
might even confess that I would not 
know whether the character in which 
it is printed were Japanese or Chinese, 
except for the fact that it is published 
in Japan. However, I enjoy looking it 
over and I presume it is intuition that 
makes me feel that it has information 
regarding insurance companies and 
much good advice to insurance agents. 
Human nature is more or less the same 
the whole world over, I have heard. 

* * 

AN unusually attractive number has 

just arrived, as a matter of fact. 
The cover, both front and back, though 
I’m not quite sure which is which, is 
illustrated in colors, one being a some- 
what startling group of buildings which 
look to me like a cubist representation 
of a Russian home. There are also a 
number of illustrations throughout the 
text. One shows a boy apparently beat- 
ing up a little girl. Another shows a 
charming young woman walking with 
a fine looking man, perhaps her hus- 
band, but, unknown to him, making 
eyes at another gentleman they have 
just passed. Some of the others I am 





not able to interpret so easily, such as 


that which shows a lot of uniformed 
persons addressing a rather perturbed 
appearing man with megaphones. 
a a - 

N a way I feel at the present time 

somewhat of an authority on China 
because I have within the week read 
that delightful book, “The Good Earth,” 
but it had nothing to say on the sub- 
ject of insurance. A young man from 
Japan once came into the office of THE 
SPECTATOR and told me a good deal 
about the way in which insurance was 
conducted in his own country. 


Fire Insurance 


| New Yorker. 












A great many 
plans have been presented in New 
York City as elsewhere for the re- 
duction of municipal expenses during 


1932. Some of these appear possi- 
bilities and others will probably never 
get further than the suggestion that 





they be made. One submitted to 
Mayor Walker would put upon prop- 
erty owners the cost of extinguish- 
ing fires starting on their properties. 
To make sure that the property 
owner would pay the bill when pre- 
sented the plan provided that the 
charge could be made a lien against 
the property and might be deducted 
by the insurance company from the 
payment made by it to the owner be- 
cause of the fire policy he carried 
with it. It was suggested that this, 
in addition to cutting the cost of the 
fire department to the city, would 
also result in more care being taken 
by the average property owner to see 
that there were no fires. It was 
pointed out that a somewhat similar 
practice in Paris may account, at 
least in part, for the fact that the 
average Parisian is by no means as 
careless as appears to be the average 
Fire insurance men, 
when asked by a representative of 
THe SPECTATOR what they thought of 
such a plan were practically unani- 
mous in saying that they did not ex- 
pect to see it put into effect in New 
York or other American cities. Pub- 
lic opinion, accustomed to the pres- 
ent system, would not easily be 
changed, it was stated. One fire com- 
pany official of long experience said 





that he saw no particular reason fire 
insurance companies should have 
added to their other duties that of 
seeing that the city was reimbursed 
by the person whose property had 
been the cause of activity on the part 
of the fire department. 


! o- «© 


The State Insurance 


Board of Oklahoma has sent out a 
general warning to property owners 
in the State concerning unadmitted 
insurance companies and unlicensed 
insurance brokers. The board’s an- 
nouncement states that insuring con- 
tracts sold and issued by such com- 
panies and brokers are illegal, and 
says that the State law declares such 
contracts to be void. If a loss is 
suffered under such policies, the 
statement says, there is no way pos- 
sible for the insured to recover even 
the premium that was paid. The 
board also says that, operating as they 
are, these illegal concerns are evad- 
ing the premium tax of 2 per cent on 
the gross premium written, relieving 
themselves of payment and by virtue 
of the Oklahoma State statute which 
passes this 2 per cent tax on to the 
parties insured under such illegal con- 





tracts making the individual insured 
responsible for the payment and fix- 
ing a penalty for failure to pay go- 
ing so far as to cloud the title to the 
property and place a lien thereon ur- 
til such time as the insured has made 
complete and final payment of the 
assessed tax. 
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Early Reports of Fire Insurance Companies 





The following figures from statements of Fire Insurance «Companies covering the years 1931 and 1930 have been 


compiled from returns made direct to THE SPECTATOR. 
to June 30 valuations, unless otherwise indicated. 





Securities are included in assets and surplus in 1931 according 











Name ano Location or Company 





Aetna, Hartford..... 


American ggists Fire, Cincinnati 
Anthracite Mutual Fire, Shamokin 
Baltimore National, Baltimore 

Druggists Mutual, Algona, Ia. 

Equitable Fire, Charleston, 8. C. 

Grand Rapids ‘Merch. Mut., G. Rapids * 
Grocers Mutual, Springfield, 0 
Lafayette Fire, New Orleans. .. an 
Merchants & Bus. Men's Mut., anaes. 
Millers Mut. Fire, Fort Worth, Tex.. ; 
Pa. Indem. Fire Corp., Philadelphia 
Piedmont Fire, Charlotte, a, Ghee 
Providence Mut. Fire, Providence. . 

Quaker City F. & M., Philadelphia. . 
Republic Ins. Co. of Tex., iss. 


Retail Merchants Mut., Minn.. 


State Farmers Ins. Co., Omaha........ 
Texas National Mut., Fort Worth... 
United Automobile, Grand Rapids, Mich. 





West Bend Mutual Fire, West Bend, Wis.... 
World F. & M., Hartford... 






















































Total Admitted Net Surplus Net Premiums : = : 
Capital Assets Dec. 31 Dee. 31 Written Lemme Feld Dividende Paid 
Paid In. 
1931 1930 1931 1930 1931 1930 1931 1930 1931 1930 
$ ’ $ . $ $ $ $ $ $ $ 
7,500,000] t53,959,124) 56,926, 658/t14, 429,704) 18,092,006) 20,405,221) 23,867,823] 12,240,169) 13,855,843) 1,500,000 1,500,000 
750,000} 2,158,001) 2,126,455) 1,075,491) 1,048,353 441,332 442, 353 70, 528) 141,507 90,000 b334, 906 
Mutual 20,612 27, 847, 15, 803 23, 460) 3,611 2,417 1,126 /, ary i . 

" 138, 092 140, 891 18,114 20, 192 16, 466 17,735) 7, 626) 6,455 2,100 4,200 
Mutual 280,347 279,461 165, 795 163, 135 199,441 , 608 103 , 776) 76, 676 61,315 80,573 
300,000} 1,074,959} 1,111,928 523,574 571,019 174, 704 147, 202 107, 245 112,726 40,500 45,000 

Mutual 65,573 67, 650 30, 189) 37,036 47,724 49,315 23,039 17,618 14, 697 14,215 

Mutual 54, 220 255,211 82,324 84,528 238, 264 236,042 , 655 11,047 52, 808 43,194 
200, 000: 874,979 887 , 034 496, 024 508,317 129, 039 121,854 49. 809 49,879 32,000 32,000 

Mutual 1,077,259 976,795 862,814 758 , 702 283, 146 280,115 76, 855 , 539 213, 230 210,717 

Mutual 1/259; 895 1, 264, 195 670, 234 534, 546 800 , 898 888 , 601 297, 463 319,513 251, 198 262,714 
200 , 000 703 , 759 605 , 840: 232, 632 223,017 338,071 288 , 875 54,118 62,644 66,7 a73,473 
200,000) t1,091,354) 1,144,803 t623 , 550) 759, 269 160, 023 188,477 154, 645 130,894 ‘ 30,000 

Mutual *1, 156, 463 1,491. 667 *884,408) 1,212,810 128, 884 141,470 , 838 , 290 48,933 53,051 
400,000} 1,188,916) 1,047,270 309, 785 582,537 4,583 98, 297 79,072) 355 ‘ 

2,000,000} 5,866,092) 5,851,666) 1,854,328) 1,753,067) 1,770,472) 1,857,050 879, 526) 831,934 200 , 000 240,000 

Mutual 61,673 63 , 336) 21,386 25, 253 103, 691 90, 264 , 904 42,288 28 , 630 25,444 

Mutual 41,917 53,086 41,917 53 , 086 87,552 88, 185 82,355: 72,119 stuceial 

Mutual 170,533 162,884 79, 566; 71,604 113,497 119, 144 57,558 32,958 27,718 24,118 
100,000 181,901 211,117 19,092 23, 156 95, 338 137,307 57, 447 94,917 ; 

Mutual 293 , 564 281,980 225, 298 211,383 64, 132 66, 852 32,968 i ee 

1,000,000} 4,393,283) 4,215,459 1,742, 108 1,581,792) 1,268,022) 1,537,517 752, 868) 840, 136 














*Includes securities at Dec. 31 valuations. 
b Includes $24,906 to policyholders, also stock dividend, $250,000. 





a Includes $54,708 to policyholders in 1931 and $61,473 in 1930. 
t By Conn. formula. 












Agency Contract 
Form Agreed Upon 


Result of Conference to be 
Submitted to Governing 
Bodies 


CHICAGO, ILL., Feb. 2.— 
The form of a_ uniform 
agency contract to be used 


by the fire insurance com- 
panies has been agreed upon, 
but its deatil will not be an- 
nounced until the contract 
has been submitted to the 
several fire insurance gov- 
erning bodies, it was re- 
vealed here. The contract 
Was agreed upon at a joint 
conference last week in De- 
troit attended by representa- 
tives of the Eastern, the 
South-Eastern and the West- 
ern Underwriters Associa- 
tions, and the National Asso- 
ciation of Insurance Agents. 


It was explained that 
heretofore use of agency con- 
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tracts has been limited to a 


few companies and. that 
there was wide divergence in 
their terms, while most 


companies relied upon the 
certificate of appointments 
that they issued to their 
agents and upon custom to 
govern the many company 
agency relations. This has 
caused some embarrassment 
in the financial side during 
the recent period of financial 
stringency. Though no an- 
nouncement has been made it 
is assumed here that the pro- 
posed new contract covers 
the financial relations of the 
companies and agents ade- 
quately. 

R. P. Barbour of the 
Northern of London repre- 
sented the Eastern and Ray- 
mond Waldron of the Detroit 
Fire and Marine, the West- 
ern Underwriters Associa- 
tions. The agents were rep- 
resented by President W. B. 
Calhoun; C. L. Gandy, chair- 
man of the executive com- 


mittee ; secretary-counsel, 
Walter H. Bennett, and 
George Carter, executive 
committeeman. 








American Fire Companies’ 


Interests in China 


Approximately $30,000,000 
of insurable property owned 
by American interests in 
China and insured by Amer- 
ican insurance companies, 
will be endangered should the 
current state of undeclared 
war in that country extend 
into the foreign concessions, 
according to an estimate made 
by R. H. Chapman, of the 
American Asiatic Under- 
writers Federal, Inc., U. S. A. 

This is a conservative esti- 
mate of American fire insur- 
ance liabilities in China. 
Very little of the insurance 
carries war risk provisions, 
according to Mr. Chapman. 

The insurance rate in the 
concessions at the latest Lon- 
don quotation of Tuesday af- 
ternoon was 3 per cent for 
30 days. This rate does not 
include Nanking, where no 
rate at all would be given. 


About thirty American fire 
insurance companies write 
insurance in China. ’ 

According to a copyright 
article written for the Asso- 
ciated Press by C. F. Remer, 
Professor of Economics at 
the University of Michigan, 
American investments. in 
China total about $200,000,- 
000, of which approximately 
$100,000,000 is centered in 
Shanghai. Twenty-eight 
American firms own fac- 
tories in Shanghai worth 
about $11,000,000. Ameri- 
cans own public utilities in 
Shanghai worth about $35,- 
000,000 the professor states 
in his article. 


Total fire losses for Jersey 
City in 1931 are reported as 
$364,675, about one-half the 
figures for 1930. 





Fire Insurance 











LOYALTY GROUP 


TRUE OPTIMISM 


True Optimism is Faith; Faith in Humanity; Faith in the Nation; Faith in its Institutions; 
Faith in Yourself; Faith in the Present; and Faith in the Future. 

False Optimism is Hope based on Desire. 

Pessimism is compounded of lack of Faith in all that True Optimism is founded upon, and is acknowledg- 
ment of unbelief in self. too often coupled with the wish to profit through the misfortunes of others. 

History. that Just Judge of Humanity, reads the record and inexorably records the verdict. 

The Verdict is. always has been. and always will be that True Optimism is justified and its results proven; 
that False Optimism cannot last because of its unsound foundation; and. that Pessimism cannot prevail, but 
must ever fail because of its inherent untruth and viciolsness. 

History records that the world progressed, and was in every way better and more prosperous in the year 
100 than in the year 1 A. D.; History records that the world progressed, ‘and was in every way better and 
more prosperous in the year 1000 than in the year 100 A. D.: History records that the world a. and 
was in every way better and more prosperous in the year 1900 than in the year 1000 A. D.; and History will 
continue to record the progress of the world, and this record will show the year 2000 in every way better and 
more prosperous than the year 1900 A. D. It is reasonable to believe, and it is wise to believe, and 
most people do believe that the year 1931 will be in every way better and more prosperous than the 
year 1930. Voice, therefore, your belief by word and act and aid it to come true in fullest measure. 

Almost two thousand years ago a wise teacher and leader of men said: 

‘**‘Now Faith is the substance of things hoped for, the evidence of things not seen’’. 
Today Faith is as then. Today. as then, True Optimism is Faith. Thinking men must be and are True Opti- 
mists. That individuals have suffered misfortunes in the past and many have succumbed, and that individuals 
will suffer misfortunes in the future and more will succumb, cannot be denied, but such misfortunes, however 
hard for the individuals, are after all individual misfortunes and will not, in fact cannot stay the world march 
of progress and prosperity. 

Do not be ashamed of your True Optimism, and do not be afraid to express it because you 
fear some pessimist may ridicule it and tell you that some day he will say ‘‘I told you so”’. Have 
courage and make known your True Optimism by voice and deed; make known your Faith in 
Humanity; make known your Faith in your Nation; make known your Faith in the Future; 
make known your Faith in Yourself; and make known your Faith that the tide has turned and 
that Prosperity has its hand stretched to knock at the door, and will surely enter if we but heed 
it, instead of harkening to cowardly fear. 

NEAL BASSETT, President. 
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NEAL BASSETT, President 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President JOHN KAY, Vice-President A. H. HASSINGER, Vice-President 
WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


THE GIRARD FIRE AND MARINE INSURANCE COMPANY 


NEAL BASSETT, President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 24 Vice-President 


THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 


NEAL BASSETT, President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 24 Vice-President 


NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 


NEAL BASSETT, President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


SUPERIOR FIRE INSURANCE COMPANY 


NEAL BASSETT, Chairman of Board 
W. E. WOLLAEGER, President JOHN KAY, Vice-President A. H. HASSINGER, Vice-President 
WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 


CHARLES L. JACKMAN, i NEAL BASSETT. Vice-President 
JOHN KAY. Casteeion A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


THE CAPITAL FIRE INSURANCE COMPANY 


CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 


UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 


NEAL BASSETT, Chairman of Board 
CHAS. H. YUNKER, President JOHN KAY, Vice-President A. H. HASSINGER, Vice-President 
WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


MILWAUKEE MECHANICS’ INSURANCE COMPANY 


NEAL BASSETT, Chairman of Board 


J. SCOFIELD ROWE. President H. S. LANDERS, Vice-Pres. & Gen’! Counsel S. WM. BURTON, Vice-Pres. J. C. HEYER, Vice-Pres. 
EARL R. HUNT, Vice-Pres S. K. MeCLURE, Vice-Pres JOHN KAY, Vice-Pres. A. H. HASSINGER, Vice-Pres. WELLS T. BASSETT, Vice-Pres, 


THE METROPOLITAN CASUALTY INSURANCE COMPANY OF NEW YORK 
C. W. FEIGENSPAN. President H. S. LANDERS, Oe, Chale VAN WINKLE, Vice-President E. C. FEIGENSPAN, Vice-President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


COMMERCIAL CASUALTY INSURANCE COMPANY 


844 Rush Jnose — m 10 DEPARTMENT PACIFIC DEPARTMENT 
H. A. CLARK, Manager Newark, New Jersey San Francisco, California 


Ase’t Managers CANADIAN DEPARTMENT 
RLM. SMITH 461-467 Bay St., Toronto, Canada 


JAMES SMITH = FRED. -W. SULLIVAN MASSIE & RENWICK, Ltd., Managers 


LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
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ReduceCommission 
on Farm Business 


Illinois Association Takes 
Action That Has Been 
Long Considered 





CHICAGO, Feb. 1. — Reduc- 
tion of the maximum com- 
mission payable on farm 
business from 25 per cent to 
20 per cent was the most out- 
standing action taken at the 
annual meeting of the 
Farm Underwriters Associa- 
tion held at St. Charles, IIL, 
recently. This was voted be- 
cause of the continued bad 
experience on farm business 
during recent years, and the 
indications that improvement 
in the line is not likely in the 
near future. 

The association was for- 
merly known as the Farm 
Association, but the ambig- 
uity of this title to the lay- 
man caused the association to 
vote to add the word “Under- 
writers” to the title at the 
St. Charles meeting. 

The following officers were 
elected for the ensuing year: 
W. N. Achenbach, western 
manager of the Aetna Insur- 
ance Company, president; F. 
H. Cornell, of the Home of 
New York, vice-president; 
and Charles F. Thomas, re- 
elected secretary and treas- 
urer. 

Reports at the meeting in- 
dicated that the experience 
on farm fire insurance last 
year was exceedingly bad, 
the only bright spot being 
the tornado experience, which 
was exceedingly favorable. 

In a statement issued by 
the publicity committee, it 
was said that this action has 
long been expected and comes 
now after months of delib- 
eration and thought and the 
most thoroughgoing consid- 
eration which the association 
has given any subject before. 
The statement added that it 
is now well known that the 
farm business is the most un- 
profitable of the various 
classes of business written, 





and it is therefore no sur- | 
prise that this action has fi- | 
nally been taken by the Farm | 
Underw yriters Association. | 

It pointed out that the | 
combined experience of the 
association for the last ond 
year period shows a loss ra- | 
tio 20 points above the profit 
line. 
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C. R. Pitcher Goes Abroad 


C. R. Pitcher, formerly 
deputy manager of the Royal 
Insurance Co., Ltd., now re- 
tired, sailed for a Mediter- 
ranean cruise last Friday. 
He gave a good-bye luncheon 
earlier in the week at the 
Drug and Chemical Club to 
the members of the Board of 
Governors of the Insurance 
Institute of America, of 
which he is president, and to 
a few of his friends, execu- 
tives of insurance companies. 

— EEE 


Tornado Losses 


BIRMINGHAM, ALA., Feb. 1. 
—Alabama and Mississippi 
agents report increased losses 
as a result of widespread tor- 
nados in the two States with- 





in the last 10 days. Tornado 
claims have been greater | 
than in a number of years. 


Crystal City’s Record 


DALLAS, TEX., Feb. 1.— 
While Texas is howling be- 
cause of heavy fire losses and 
high insurance rates one Tex- 
as city—Crystal City—comes 
forward with the report it 
has had no fires in three 
years Fire Chief Baugh says 
he believes his city is in fo 
another credit for good fire 
records. 


Fire Survey of Birmingham 


BIRMINGHAM, ALA., Feb. 
1—J. H. Arnold and George 
J. Lyon, engineers for the 
National Board of Fire Un- 
derwriters, are in Birming- 
ham making a survey of the 
city. They are checking the 
last report of the conflagra- 
tion hazard and fire fighting 





facilities of the city. 
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Fire Prevention Meeting 
at Bethlehem, Pa. 


A large and interesting 
fire prevention meeting was 
held last Friday evening at 
Bethlehem, Pa., in the au- 
ditorium of the new Pack- 
ard Laboratory at Lehigh 
University. The meeting was 
under the auspices of the 
Engineers Club of the Le- 
high Valley, and President 
A. P. Spooner of that organ- 
ization introduced the speak- 
ers, R. Harold McQuale, en- 
gineer, of Mather & Com- 
pany, Philadelphia (former- 
ly with the Philadelphia 
Board of Fire Underwrit- 
ers), and Chief T. F. Dough- 
erty of the New York City 
Fire Department. Previous 
to the speaking, two reels of 
films were shown. 
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li Hold Of every modern ship are cross- 


walls of steel from keel to far above the water line. Each door in 
those walls is so safely watertight that, even though an entire section 
should be flooded, the ship will remain afloat. Loss is restricted to 
the flooded section. 

Insurance cannot prevent loss. Insurance transcends loss. Insur- 
ance indemnifies! Prompt payment keeps the business ship afloat 
when ail its material sections are destroyed. 

The Royal shield is the symbol of Security First. 





INSURANCE COMPANY LTD 
150 WILLIAM STREET ® NEW YORK 
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Annual Statements 
of Aetna Companies 


The annual financial. state- 
ment of the Aetna (Fire) 
Insurance Co., of Hartford, 
and its affiliated companies, 
the World Fire & Marine, 
the Century Indemnity, and 
the Piedmont Fire, shows 
that the total assets of the 
Aetna as of Dec. 31, 1931, 
were $53,959,124. Net pre- 
miums written during the 
year were $20,404,012. The 
capital was $7,500,000 and | 
net surplus $14,429,704, mak- 
ing the policyholders’ surplus 
$21,929,704. 

The World Fire & Marine 
Insurance Co. showed total 
assets of $4,393,283. Net | 
premiums written were $1,- 
268,022. The surplus to pol- 
icyholders was $2,742,108, 
composed of $1,000,000 capi- 
tal and net surplus of $1,- 
742,108. 

The Century Indemnity 
Company had total assets of 
$6,306,982. Net premiums 
written were $4,573,277. Its 
capital was $750,000, net sur- 








plus $702,340, making the 
policyholders surplus  $1,- 
452,340. 

For 1931 the Piedmont 


Fire Insurance Co. had net 
premiums of $160,023. Its 
total assets were $1,091,354. 
Its capital was $200,000 and 
net surplus $623,549, making 
the surplus to policyholders 
$823,549. 





Illinois Association Mid- 
Winter Meeting 


The midwinter meeting of 
the Illinois Association of 
Insurance Agents will be 
held at Hotel Leland, Spring- 
field, Ill., on Friday, Feb. 12. 

On the previous day a 
joint meeting will be held 
with the Illinois Underwrit- 
ers Association, the Illinois 
Field Club, the Casualty 
Field Club, and any inter- 
ested non-member agents for 
the purpose of discussing the 
new Agents’ Qualification 
Law, which goes into effect 
March 1. It is expected that 
this will be the most impor- 
tant, and most largely at- 
tended insurance meeting 
ever held in Illinois. 





INDIANAPOLIS, IND., Feb. 2. 
—The Citizens Mutual Fire 
Insurance Company at Rich- 
mond, Ind., recently cele- 
brated its sixtieth anniver- 
sary at a reception attended 
by more tha 250 persons. 
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J. H. Martin Heads Pacific 
Underwriters 


SAN FRANCIscO, Feb. 3.— 
J. Henry Martin, assistant 
general agent of the Home 
Insurance Company of New 
York, in San Francisco, was 
elected president of the Fire 
Underwriters Association of 
the Pacific this afternoon at 
the close of the fifty-sixth 
annual conference of the as- 
sociation which was begun 
yesterday morning. 





Corroon & Reynolds 
Add Company 


Corroon & Reynolds, 
Inc., of New York, have 
taken over the manage- 
ment of the fire insurance 
business of the Importers 
& Exporters’ Insurance 
Co., of New York, and 
that company, under the 
management of its own 
officers and staff, will op- 
erate as an automobile in- 
surance company. Presi- 
dent Albert Valensi of the 
Importers & Exporters 
states that after a thor- 


ough study of business 
conditions his company 
was convinced that the 


outlook for the fire branch 
of the business for com- 
panies operating on a 
single company basis was 
not very bright in view 
of the heavy expense 
ratio. President Valensi 
says that in deciding to 
turn over the manage- 
ment of the company to 
Corroon & Reynolds he 
felt the arrangement 
would appeal very strong- 
ly to the company’s agents 
since it will increase their 
facilities in handling fire 
lines because of the ca- 
pacity of other companies 
in the Corroon & Rey- 
nolds group which will 
thus be available to them. 
The arrangement became 
effective last Monday. 





E, T. Harrison Heads 
Dallas Companies 


DALLAS, TEX., Feb. 1.—Ed- 
ward T. Harrison was elect- 
ed president of the Trinity 
Fire Insurance Company and 
the Universal Automobile In- 
surance Company of Dallas 
at the annual meeting of the 
board of directors. He suc- 
ceeds R. A. Belknap, who re- 
signed recently to enter the 
general agency business. 
The other officers of the com- 
panies were reelected. 





| Company, 





Chicago Board Holds 
Annual Meeting 


All Officers Reelected; 
Amendments Proposed 





CHICAGO, Feb. 1.—All of- 
ficers of the Chicago Board 
of Underwriters were re- 
elected at the annual meet- 
ing held last Thursday. 

The roster includes P. B. 
Hosmer of R. W. Hosmer & 
president; L. E. 
Yager of L. E. Yager & Com- 
pany, vice-president, and W. 
C. Oxnam, of Oxnam, Good- 
man & Hall, treasurer. 

The following were elected 
to the executive committee: 
Dwight Ingram of Griffin, In- 
gram & Pfaff; W. F. Swea- 
zea of the Homeland, and E. 
C. Sweetland of George Herr- 


mann & Company. E. B. 
Vickery of the America 
Fore group and August 


Torpe, Jr., who heads his 
own agency, were reelected 
to the Fire Insurance Patrol 
Committee. 

The board elected W. E. 
Witherbee to honorary mem- 
bership. He retired from the 
firm of Wetmore & Wither- 
bee several months ago. Me- 
morials for B. C. Miller and 
G. B. Davidson were adopted. 

Voting was opened at the 
meeting on three proposed 
amendments to the constitu- 
tion and by-laws, but in ac- 


| cordance with the rules the 





absent members are given 
ten days in which to cast 
their ballots by mail. 
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Mid -Year Meeting 


National Association 





At Cleveland, March 22- 
24; Local Board to Be 
Host 





The mid-year meeting of 
the National Association of 
Insurance Agents will be held 
at Cleveland March 22, 23 
and 24, with headquarters at 
the Hotel Cleveland. The ar- 
rangements were made when 
Secretary-Counsel Walter H. 
Bennett visited Cleveland 
last week and held a meet- 
ing with leaders of the Cleve- 
land Board. As official host, 
the Cleveland board soon will 
announce committees which 
will be in charge. 

Harry R. Manchester, for- 
mer member of the National 
Association’s executive com- 
mittee, is president of the In- 
surance Board of Cleveland, 
which is known as one of the 
strongest local boards in the 
country. 

The executive committee 
will meet all day on Mon- 
day, March 21. The follow- 
ing day will be given to the 
meeting of the National 
Council at 10 o’clock in the 
morning, and the State of- 
ficers’ meeting scheduled for 
2 in the afternoon. At 1 
o’clock a joint luncheon of 
the two will be held, together 
with the National Associa- 
tion’s executive committee. 
The Get-Together Dinner will 
be held on Tuesday evening. 








Baltimore Insurance Man 
Gives 10,000 Pairs of Shoes 


BALTIMORE, Feb. 1.—Ten 
thousand pairs of shoes! Ten 
thousand pairs of stockings! 

Such is the latest gift of 
Raymond A. Sinskey, a local 
insurance man, to Balti- 
more’s deserving needy. 

In December, as noted in 
THE SPECTATOR, Mr. Sinskey, 
who is a vice-president of the 
National Fidelity Fire In- 
surance Company of Amer- 
ica, abandoned a trip to Ber- 
muda. He spent the cash 
that would have gone for 
passage on 1000 baskets of 
food for the poor. A few 
weeks later he bought and 
distributed 1000 additional 
baskets. 

Informing Police Commis- 





sioner Gaither of his latest 
offering, Mr. Sinskey said he 
had assurance that James 
M. Hepbron of the Commun- 
ity Fund; the Rev. Edward 
L. Leonard, of the Catholic 
Charities, and Harry Green- 
stein of the Associated Jew- 
ish Charities would cooper- 
ate. 

The Family Welfare Asso- 
ciation, a Community Fund 
unit, will get 2000 pairs of 
shoes; the Catholic Charities, 
1000; the Jewish, 1000, and 
the rest will be distributed to 
the eight police stations. 

Police will check needy in 
their districts, and footwear 
will be given every person 
who deserves it. 


Fire Insurance 
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Whe Therf Ver 
Mo hol 


HOMAS B. DONALDSON, who 
used to be insurance commissioner 
of Pennsylvania, and who is now asso- 
ciate general manager of the Eagle 
Fire Insurance Company in Newark, 
is also an admirer of Buffalo Bill Cody. 
He casts the lie in these young teeth 
for a statement made here two weeks 
ago that Buffalo Bill couldn’t have shot 
at and hit the broad side of a cow 
stable at three paces. (I heard it 
from Walter Winchell or at least I 
blamed it on him.) 
*« * «x 
R. DONALDSON withers me as 
follows: “If you listen to Win- 
chell, young man, you will think the 
Bible was written by Dreiser. 

“I saw Cody do shooting from horse- 
back forty years ago, and he was no 
slouch. As a youngster of 19 he was 
the only man who could in winter take 
a stage coach down the hill at Boulder, 
Colorado, and not upset it. You would 
get a great kick out of visiting the 
museum (his) at Cody, Wyoming, and 
seeing his personal relics. He was a 
fine big game hunter, and personally 
escorted many foreign titles through 
Wyoming years ago. He never ranked 
as a man killer, like Bat Masterson et 
al. Most of those men were heroes 
who stood back of telegraph poles and 
blazed away at the other man back of 
another pole. 

“That Winchell person is an insult 
personified.” 

* *~ * 

HANKS, Mr. Donaldson, for reviv- 

ing my faith in one of the immor- 
tals. Can it be that I have shaken 
the hand of one who has seen, and per- 
haps touched the great Bill? Perhaps 
someone can give me the low down on 
Cleopatra, or Attila, the ’orrible ‘un, 


or Nell Gwyn or Napoleon. There 
would be meat for a nice, juicy 
column. 

* + ~ 


ERSONALLY, I’ve never had blind 

faith in Mrs. Winchell’s Walter. 
His stuff is the sort you hear in speak- 
easies, smoking cars, and ladies’ bridge 
teas, and it is horrible proof of how 
bad our conversation looks in print. 
It seems to me, too, that some of his 
most grotesque blunders, some of his 
most misinformed pieces of misinfor- 
mation, are just carefully prepared ad- 
vertising copy to provoke a great howl 
from the injured and his friends, and 
to add to the ballyhoo of the Mons. 
Winchell myth. As that dumb little 
song has it, “Don’t take it serious, it’s 


Sikscens Servers 
those harried young men whom 
everyone ducks, are helping to solve 
the collection situation in New Haven, 
Conn. North’s Insurance Agency, 
Inc., of which Donald North, forme: 
president of the Connecticut Associa- 
tion of Insurance Agents, is pres- 
ident, tells us of the unique idea which 
was sponsored by the New Haven 
Chamber of Commerce recently. The 
Chamber developed the neat plan of 
establishing a “Small Claims Court” 
as a division of the City Court to deal 
with delinquent small accounts. The 
court issues a legal summons to the 
debtor demanding his appearance at 
a hearing. He is asked to explain his 
reasons for not paying his account, 
and is free to prove that the account 
is unjust or in error. 

It is unusual, however, so North’s 
say, for such a claim to come to court. 
Almost immediately upon receiving 
such a summons the debtor promptly 
pays his account, and the slate is 
clean. Only one case in North’s ex- 
perience failed to pay up before the 
date of the hearing, and that person 
neglected to appear even at the hear- 
ing and judgment was_ rendered 
against him. The small claims court 


charges $1.50 for filing the claim. 
. * o 


am Woolford 


chairman of the board and founder 
of the Retail Credit Company of At- 
lanta has resigned after more than 


x * 


Left to Right: 
T. Guy Wool- 
ford, Cator 
Woolford, and 
Walter C. Hill 





too mysterious.” 


Casualty, Surety, Etc. 
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thirty-three years of service. He is 
succeeded to the board chairmanship 
by T. Guy Woolford, president, and 
Walter C. Hill, who has been vice- 
president, is promoted to the pres- 
idency. 

Cator Woolford founded his com- 
pany in March, 1899, to furnish 
credit reports to local merchants in 
Atlanta, but when requests for sim- 
ilar reports came from insurance 
companies, he was quick to see the 
new field for service, and in devoting 
his attention largely to that field he 
soon made his company international- 
ly known. Mr. Woolford has been 
distinguished for public service both 
local and national. He served as a 
dollar-a-year man in Washington 
during the World War, reorganizing 
and establishing a personnel system in 
the Quartermasters’ department. He 
also established far-reaching plans in 
the Atlanta Public School System, 
financing his ideas until they gained 
national recognition. He introduced 
dental and physical examination clin- 
ics in the Atlanta schools, and pro- 
vided for permanent operation of 
health clinics. 

His work in these fields caused the 
University of Georgia to confer on 
him the degree of Doctor of Commer- 
cial Science; he was elected a mem- 
ber of the honorary Beta Gamma 
Sigma Fraternity, and was presented 
with a Certificate of Distinguished 
Achievements by the Atlanta Cham- 
ber of Commerce. 
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Bland, DavisChange 
Jobs in U.S.F.&G. 


President Becomes Chair- 
man of the Board; Davis 
Ils President 


BALTIMORE, Feb. 2.—The 
board of directors of the 


United States Fidelity and 
Guaranty Company at its 
meeting held last week 
named R. Howard Bland, 
formerly president of the 
company, chairman of the 
board. E. Asbury Davis, 


formerly chairman of the 





R. Howard Bland 


board was named president 
of the company. 

Mr. Bland succeeded his 
father, the late John R. 
Bland, as president of the 
United States Fidelity and 
Guaranty Company in 1923. 

Mr. Davis is a senior part- 
ner of the Baltimore whole- 
sale tobacco house of F. A. 
Davis & Co., and is a direc- 
tor in a number of concerns 
including the Fidelity and 
Guaranty Company. He is a 
former president of the Bal- 
timore Association of Com- 
merce. 

Mr. Davis was elected 
chairman of the board of 
directors last September. 
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FORM CONN. CASUALTY 
UNDERWRITERS AGENCY 


James E. Mallette, presi- 
dent; Ennis B. Mallette, 
vice-president; and Randolph 
E. Doty, secretary of the 
Connecticut Plate Glass In- 
surance Company have 
formed the Connecticut Cas- 
ualty Underwriters Agency 
to be managed by them. It 
will replace the Connecticut 
Plate Glass Insurance Com- 
pany as soon as the printing 
of supplies and licensing of 
Connecticut Plate Glass In- 
surance Company agents to 
represent the Underwriters 
are completed. 

The policies of the Con- | 
necticut Casualty Under- | 
writers Agency will be writ- 
ten in the Public Indemnity 
Company of Newark, N. J. 

This arrangement will en- 
able the Connecticut Plate 
Glass Insurance Company to | 








Central Surety & Insurance 
Corp., Kansas City, Mo. 


The Central Surety & In- 
surance Corporation of Kan- | 
sas City, Mo., wound up the 
year 1931 with increases in 
admitted assets, premiums 
and reserves, the company’s 
annual statement reveals. | 
As of Dec. 31, 1931, the to- | 
tal admitted assets of the 
company amounted to $4,- 
286,989. Of these assets, $2,- 
264,034 were in bonds, chiefly | 
issues of States, counties and 
municipalities. The company 
also has mortgage loans on 
real estate amounting to 
$859,343 and cash in office 
and banks amounting to 
$521,163. Other assets in- 
clude premiums in course of | 
collection, $544,344: accrued | 
interest on investments, $50,- | 
938; real estate valued at| 
$25,861, and other admitted | 
assets amounting to $21,306. | 

In the liability column the | 
company shows a reserve for | 
unearned premiums amount- 
ing to $1,103,913 and a re-| 
serve for losses (Schedule 
“P” and others), $883,298. 
Other reserves are for com- 
missions not yet due, $138,- | 
856; for taxes and other 





| $2,455,153, 





Ennis B. Mallette 


offer much greater facilities 
to their agents the manage- 
ment believes. 

The Underwriters plan to 
write all casualty lines writ- 
ten by the Public although 
at first their business outside 
of the State of Connecticut 
will be confined to plate glass 
insurance. 

Until the Connecticut Plate 
Glass Insurance Company 
ceases to do business for its 
own account all policies in 
force or to be issued are re- 
insured in the Public Indem- 
nity Company, it was an- 


| nounced. 








items payable, $67,252; for 
total amount final payment 
on agency plant, $25,000, and 
a special contract reserve of 
$236,834. After setting aside 
these reserves which total 
the company 
shows a surplus of $831,836, 
which amount, plus its capi- 
tal of $1,000,000, leaves the 
Central Surety & Insurance 
Corporation showing a total 
surplus to policyholders of 
$1,831,836. 

New premiums of the com- 
pany after reinsurance 
amounted to $2,643,623 in 
1931, for an increase of 
$364,488. The admitted 
assets were increased by 
$344,675 and the increase in 
reserves noted amounts to 
$435,473. 








La, 


NDING — MISCELLANEOUS 


Travelers Show 


Large Asset Gains 


Results for 1931 Place 
Company in Strong 


Position 


Financial statements for 
the year 1931 announced at 
the annual meeting of the 
stockholders of the three 
Travelers Insurance Com- 
panies last week, show each 
of the three companies to be 
in a strong and sound con- 
dition, with assets of the 
Travelers Insurance Com- 
pany, the parent organiza-~ 
tion, amounting to $661,521,- 
006; the assets of the Trav- 





L. Edmund Zacher 


elers Indemnity Company, 
$21,070,451, and the assets 
of the Travelers Fire Insur- 
ance Company, $15,910,504. 

The statements show that 
in addition to the reserves 
required by law for life pol- 
icies, for unearned premiums 
in casualty and fire lines, for 
claims, taxes and other 
liabilities accrued but not 
yet due, that all three com- 
panies in 1931 continued to 
maintain large special re- 
serves. During the year ad- 
ditional special reserve items 
were set up, and the amounts 
in the security depreciation 
reserves shown in the state- 
ments have been calculated 
on the formula recently an- 
nounced by the Insurance 

(Concluded on page 39) 
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F & C Makes Field and 
Home Office Changes 
Ernest Sturm, 


of the board of the Fidelity 
& Casualty Co. of New York, 


chairman 


has announced several 
changes in the home office 
and field staffs. 

Harold K. Remington, who 
has been resident manager 
of the company’s Philadel- 
phia branch, has been trans- 
ferred to the home office and 
appointed superintendent of 
the casualty department and 
assistant to Vice-President 
Billings, who is in charge of 
casualty underwriting. Mr. 
Remington has had a wide 
experience in field and home 
office work in all lines of the 
casualty business. J. A. 
Berry, now resident manager 
of the F. & C. Newark office, 
will succed Mr. Remington 
at Philadelphia. Mr. Berry 
entered the employ of the 
company about thirty years 
ago at the home office. In 
1920, when the Newark 
branch office was opened, he 
was placed in charge and has 
demonstrated his production 
ability by building a large 
premium income. 

C. W. Spader, now resident 
manager of the F. & C. 
Brooklyn office, will succeed 
Mr. Berry at Newark. Mr. 








MICHIGAN AGENTS PRO- 


TEST FUND 


LANSING, MIcH., Feb. 1.— 
Protests recently filed with 
Governor W. M. Brucker in- 
dicate that Michigan agents, 
irked at the recent activities 
of the State accident fund, 
are going to insist on a thor- 
ough investigation of the 
fund’s operations and a de- 
termination of its exact 
status in relation to the State 
government. 

The fund, under manage- 
ment of Roy M. Watkins, 
former Grand Rapids attor- 
ney, has been soliciting work- 
men’s compensation business 
among employers throughout 








Spader entered the employ 
of the F. & C. twenty years 
ago and at one time was a 
special agent in the New Jer- 
sey territory now handled by 
the Newark branch. He has 
been resident manager in 
charge of the Brooklyn of- 
fice since it was opened 
twelve years ago. 

H. V. Upington, resident 
manager of the metropolitan 
office, will take over the 
supervision of the Brooklyn 
office territory, in addition to 
the remainder of the metro- 
politan district. 





COMPETITION 


the State and has been, pro- 
testing agents claim, utiliz- 
ing the prestige of the State 
government as an_ unfair 
lever to divert the business 
to this quasi-government in- 
stitution. 

The unfair methods used, 
rather than the existence of 
the fund, form the basis of 
the complaints. It is con- 
tended that solicitors for the 
fund are presenting business 
ecards carrying the heavily 
embossed seal of the State, 
that the fund’s stationery 
also carries the State seal, 
and that solicitors are pro- 
vided with cars owned by the 
fund and bearing licenses 
issued only to State depart- 
ments and institutions. 

The agents insist that the 
fund is not truly a State in- 
stitution, bu merely a mu- 
tual insurance organization 
which utilizes the State’s fa- 
cilities in its operations in 
order to furnish compensa- 
tion coverage for the State 
government itself and for in- 
surers who do not care to 
place their business with pri- 
vate carriers. The agents 
say that the fund solicitors, 
intimate broadly to employers 





Cost Conferences to Meet 
Tomorrow on Problems 


The entire roster of the 
casualty and surety acquisi- 
tion cost conferences will] 
meet in the offices of the Na- 
tional Bureau of Casualty 
and Surety Underwriters 


Friday morning. It is ex. 
pected that plans will be 
agreed upon which will 


answer Supt. Van Schaick’s 
request for company agree- 
ments on the cost problem. 

At the present time the 
chief worry of the companies 
seems to be the rules govern- 
ing the appointments of gen- 
eral agents. Rules limiting 
the number of general agent 
and top cost appointments 
were promulgated by both 
conferences, permitting cer- 
tain exceptions, but a unani- 
mous opinion certifying them 
has not been possible to date. 

The New York City Asso- 
ciations of Local Agents, 
through its president, George 
F. Kern, on Tuesday wrote 
James A. Beha, chairman of 
both conferences, urging that 
the subject be treated with- 
out haste. 





that the State stands behind 
the fund and that legislaive 
appropriations would be 
made for it. 














The following figures from the statements of casualty, surety and miscellaneous insurance companies, covering the year 1931, 


EARLY RETURNS OF CASUALTY COMPANIES 


compiled from returns made direct to THe SPECTATOR 


have been 















































| | | 
Losses | Losses | | 
Total Paid | Paid Dividends | Dividends | Dividends | Manage- 
Admitted Net Net Net | (Inelud- | (Inelud- Paid to Paid to Paid to | _ ment Total 
; Assets Surplus | Premiums | Premiums Total ing Adj. | ing Adj. | Stock- Stock- Policy- Expenses | Disburse- 
NAME AND LOCATION OF | Capital Jan. 1, Jan. 1, Written Written Income | Expenses) | Expenses) holders holders holders ‘aid ments 
COMPANY Stock 1932 1932 1931 1930 | 1931 1931 | 1880 | 1931 1930 1931 1931 1931 
: ; $ $ : ee Fe TS se) oS Foe 
} | | 
——- ~—_ 4 Co.........] 1,000,000) 3,132,490 400,000} 1,436,098) 1,678,450) 1,638,456) 1,148,660) 833,413) 48,000 48,000 230,427) 2,056,883 
Jalveston, Tex 
a. Liability and Sur. Co.. 500,000} 2,539,260} 1,425,184) 1,417,414) 992,173) 1,800,298) 652,354) 410,726 218,306) 1,256,627 
neinnati, Ohio. | | 
a omg he ..| 7,500, 000/24, 823,232) 3,394,645) 9,800, 693/10, 230, 230/11, 809, 300 5, 600, 085) 4,966,359] 1,050,000| 1,800,000 5, 589, 475) 12, 707, 603 
New York City | | 
Cent. Mut. Cas. Co. of K. C... 100, 312: 66, 661 57,108 56,971 159, 361) 22,811 30,851 7,961 57,497 
Kansas City, Mo. | 
Century Indemnity Co. 750,000) 6,306, 982 702,340) 4,573,277) 6,290,327) 5,813,247) 3,875,274) 3,629, 196 | 1,971,018! 5,930,419 
Hartford, Conn. 
Detroit Aute Inter-Ins. Exch. 4,245,100] 2,173,219) 2,819,948) 3,001,650) 3,037,012 1,502,321) 1,542, 207 | 754,301 687, 995) 2,944,617 
troit, 
| } 
Gage piv Exch. 229, 239 131,719 114, 672 130, 086 126, 485 69, 656 60,959 18, 207) 37, 583 132, 239 
t | | 
indemnity ioe = a 1,000,000) 17,379,307 546, 746) 12, 455, 396) 14, 398 , 536/13, 809,897) 9,427, 403/10, 136, 618 20,0001 100, 000} 5,336, 714) 15, 625, 456 
i e 7 | } 
Mass. Prot. = ee 1,000,000} 8,846,280} 1,549,221) 8,223,913) 8,702,590) 8,643,824) 5,252,806) 5,162,405 100, 000} 100, 000} 2,221,084) 8,473,890 
Worcester, Mass. | | 
Ne New York City Co... .......] 1,000,000} 5,109,434; 861,462] 2,370,212) 2,859,930) 3,226,275) 1,901,621) 1,888,942 90, 000! 1,175,538} 3,111,077 
ew York City. 
hay nt F P. <. & Cas. Co.... 824, 969 463 , 481 552, 300 461,859 588,131 254,752 257,344 aes 86,320 513,829 
y, Ohi 
Stand. Sur. & Cas. Co. of N. Y..| 1,500,000} 3,932,252) 1,012,540) 1,417,508] 1,381,433] 1,569,196) 839,309) 499,914 1, 666, 944 
New York City. 
Seats What, yoy Ins. Co.... 383, 607 37, 268 37,253} 337,545 98,595; 307,051 86,622) 185,218 
peer, 
Texas Ident Ins. Co.... 300,000} 681,547 63,099; 380,057} 709,035) 565,751) 406,506) 501,897 9,000 36,000 48,181} 463,687 
veston 
Travelers Indemnity Co. .| 3,000, 000)21,070, 451) 4, 667,918) 12,681,028) 13,375, 163|13,341,929) 6,212,218) 6,689, 293 420,000 420,000 | 6,852, 285/13, 607, 731 
a - - — Co.. . |*20,000,000) 661,521,007/22, 313, 718|51, 605, 609/57, 715, 163/56, 001, 269/35, 168 , 253/37, 275, 087| 3,200,000) 3, 200,000 |21, 385, 236 50, 753, 489 
Yonn. 
United Automobile Ins. Co.. 100,000} 181,901 19,092} 95,338} 137,307] 104,118 57,447 94,917 | 135,779 
Gr. wo Mich. 
U. 8. Fid. & —, 10,000, 000 icipee: 3,573, 725/36, 108, 290) 41,073, 732/39, 332, 291/29, 079, 215/26, 228, 268) 1,250,000) 2,000,000 116,042, 484/46, 371, 699 
Beltinars 


























*Capital, Assets, Surplus and 


Dividends Include Life Dept. 





Casualty, Surety, Etc. 
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Travelers Show Asset, 
Reserve Gains in 1931 
(Concluded from page 37) 


Commissioner of Connecti- 
eut. The companies also 
have set aside voluntarily 
special reserves for other 
contingencies. 

In the Travelers Insur 
ance Company, the capital 
stock of which stands at 
$20,000,000, the net surplus 
is $22,313,717; the voluntary 
special reserve, $9,340,996, 
and the security depreciation 
reserve, $7,726,633. The to- 
tal reserves of the Travelers 
Insurance Company amount 
to $619,207,289, a gain dur- 
ing the year of $33,247,884. 
The assets of the company 
show a gain for the year of 
$28,598,063. 

In the Travelers Indem- 
nity Company, the capital 
stock of which is $3,000,000, 
the net surplus is $4,667,918; 
the voluntary special reserve. 
$2,275,698, and the security 
depreciation reserve $661,- 
853. The total reserves of 
$13,402,533 is a gain for the 
year of $86,149. 

In the Travelers Fire In- 
surance Company, the capital 
stock of which is $2,000,000, 


the net surplus is $1,828,605; 
the voluntary special re- 
serve, $1,181,435, and the 


security depreciation reserve 
$519,756. The total reserves 
amount to $12,081,899, a gain 
for the year of $1,307,098. 
The assets show a gain of 
$961,264. 

At the stockholders meet- 
ing President L. Edmund 
Zacher commented briefly on 
the figures and the effect of 
general business conditions 
on the financial status of the 
companies, on the underwrit- 
ing and investment results, 
and on the shrinkage of some 
lines and growth of others. 
He pointed out that the total 
income derived from the 
transaction of many lines of 
insurance had not changed 
materially during a _ period 
when many classes of busi- 
ness had suffered severely, 
and he stated that adherence 
to a conservative investment 
policy that calls for wide 
diversification, for safety of 
principal and income, and 
marketability had been con- 
tinued. 

During 1931 the Travelers 
companies paid to _ policy- 
holders and _ beneficiaries 
$113,771,821, thus bringing 
the total distributions up to 
the end of 1931 to $1,049,- 
164,609. The largest amount 
of benefits were made to life 
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policyholders and _benefic- 
iaries, while the largest num- 
ber of payments were made 
to those receiving benefits 
under workmen’s compensa- 
tion acts. 

The premium income of 
the Travelers companies, as 
announced earlier in a pre- 
liminary statement covering 
1931, amounted to $184,974,- 
414, 

Investment and other in- 
come of the companies in 
1931 amounted to $32,025,- 
085, an increase over 1930. 
The total income was larger 
than in the boom year 1929 
and only one-eighth of one 
per cent less than the income 
of.the companies in 1930. 

The statements of the com- 
panies show that in 1931 $2,- 
531,820 were expended for 





Jointly Liable 


BIRMINGHAM, ALA., Feb. 1. 
—Surety companies can be 
held jointly liable with 
guardians for money lost in 
closed banks, the Alabama 
Supreme Court has held in 
a ruling forwarded to Pro- 
bate Judge Hawkins in Bir- 
mingham. This means that 
bond companies making 
bonds for guardians, as re- 
quired in Probate Court, can 
be forced to pay losses sus- 
tained by minors in bank 
failures, Judge Hawkins 
pointed out. 








prevention of accidents and 
fires, bringing the total ex- 
penditure at the close of the 
year for such work to more 
than $30,000,000. 











NATIONAL 
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Accident 
and Health 
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Rejoins U. S. F. & G. 


BALTIMORE, Jan. 30.—The 
United States Fidelity & 
Guaranty Company announc- 
es the reappointment of 
Norman E. Burman as con- 
tract special agent at the 
branch office of the company 
in Newark, N. J. Mr. Bur- 
man was formerly connected 
with the U. S. F. & G. but 
resigned some years ago. 





Leave Alabama 

BIRMINGHAM, ALA., Feb. 1. 
—Among the casualty com- 
panies which have recently 
quit Alabama with unprofit- 
able experiences were the 
Consolidated Casualty and 
the Ohio Casualty. Morgan 
Dean Insurance Agency was 
general agent for the latter. 
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CONDENSED FINANCIAL STATEMENT 
As Certified te the Missouri Insurance Department 


As of December 


3I, 


1931 


ADMITTED ASSETS 





Mortgage Loans on Real Bstate, First Liens............ $ 859,342.77 
Bonds* 

“United States Government ............ $ 176,968.75 

State. Bees and Municipal........... Lee tee ee 

ORIN ccc ccccctawaseshoedasSeneseced 263,150.00 a 

Public. Utilities and Miscellaneous. 55,550.00 2,264,033.75 
Menh BGRRG ncccccvsconcccvcdcdenecshstshgsadesenceens 25,861.06 
Premiums in Course of Collection, Under 90 Days...... 544,344.27 
Cash tm Gliise amd TGR. 2 ccc cccccccccccccccccscceese 521,163.47 
Accrued Intcrest on Investments... .........00eeeceeeees 50,938.07 
Gee BEE Beis dacdns cd cvccdacdececccsevetues 21,305.87 

POET Tere Ter Peer Teer rT Cry TT TTT tT TTT $4, 286,989.26 


*Valuations approved by the 


National Convention 


of Insurance 


























Commissioners. 
LIABILITIES 


Reserve for | on Premiums, 50% Basis............ 
Reserve for Loss 
Liability and “Compensation, Schedule ‘‘P,’ 








$1,103,912.85 


UE ncnsvcenanceccvceVecventsee $709,641.21 
Other than Schedule “‘P’’...........s00. 173,657.24 883,298.45 
Reserve for Commissions, mot yet due..........-..+e+65 1%. 855.96 
Reserve for Taxes and Other Items Payable............. 251.91 
Reserve for Total Amount Final Payment on Agency Plant 3 000. 4 


Special Contract Reserve 


$2,455,152.93 


GRD occ ccctusdscevecussenensvtases $1,000,000.00 
GUD vo wen cecaceenccccssnassuceones 831,836.33 

Surphets to. PeltaphebOere ©. odes cncescccciccdacctucestee $1,831,836.33 
ate +0 ce wc c0sdnseconpecgsscqneensssegnednsseees $4,286,989. 26 





Net Premiums Written After Reinsurance . $2,643, . 46 
364, 


Increase in Premiums After Reinsurance. . 
Increase in Admitted Assets............. 
‘CI Sn OSE TES. cccccccccccccccccecs 


Casualty, Surety, Etc. 


488.32 


by 675.39 
435,473.21 


ENTRAL SURETY 
SURANCE 


“CORPORATION. 


KANSAS CITY Dennis Hudson, President MISSOURI 
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SESSESEESESESESSEESSESEESESE 
: Wisdom Gleaned from the Ages 


Back in 76 A. D. Plutarch said: “I 
do not think that shoemaker a good 
workman that makes a great shoe 
for a little foot.” 


B 

S 

B Today, Southland Life Says: ‘We do 

> not think that agent a good workman 
who would sell a great policy for a 

5 little man.”’ 

S 

S 

:) 

S 

$ 
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with a company adhering to this principle, 
write Clarence E. Linz, First Vice President. 


Southland Life Insurance Company 
Harry L. Seay, Pres. Dallas, Texas 


£ 
B 
$ 
B 
If you are interested in an agency contract S 
ls 
£ 
B 
SSSESSESSESSESESSESSESES 


| CENTRAL STATES LIFE 


INSURANCE COMPANY 
OFFERS YOU 


Pelicies for all ages 1 to 70. 
Children’s Policies with Beneficiary Insuranee. 
Beth Participating and Non-Participating. 
Disability and Double Indemnity. 

Surgical and Dismemberment Benefits. 
Non-Medical. Standard and Non-Standard. 
Sales Planning—Circularization Department. 
Perseverance and Producer’s Clubs. 

Special Monthly Premium Plan. 


NEW FAMILY INCOME PROTECTION POLICY 
Now, over $100,000,000 insurance in fores 
Write direct to Home Office 
ST. LOUIS 








































SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 


Total claims paid 31 years ending 
December 31, 1930, $77,875,652.37 


a 
C. A. CRAIC, Chairman of the Board W. 3. BEARDEN, Sec’y-Treas. 


THE NATIONAL 


LIFE & ACCIDENT INSURANCE CO. | 
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ACCIDENT 
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OMPANY 





























PRESENTING 


A NEW 


RETIREMENT INCOME BOND 


Deferred Monthly Income 
Cash Values 
Death Benefits 

Participation in Surplus 


Privilege of Conversion to 
Income at Earlier Age 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 








** MODERN LIFE INSURANCE SINCE 1845 «> 














In our Home Office Agency in Rhode Island every 
man is on salary and works directly for the Com- 
pany. The definite income which this plan makes 
possible is appreciated by our agents. The agent 
is an integral part of the Home Office organiza- 
tion and has an opportunity to increase his income 
by commissions on excess business. If interested, 
write to— 


Puritan Life Insurance Company 
Providence Rhode Island 














Reinsurance 


We offer companies writing per- 
sonal health and accident substantial 
reinsurance facilities for excess lia- 
bility on principal sum and monthly 
and weekly indemnity. 


Write to J. E. Sheridan, Reinsur- 
ance Underwriter. 


INTER-OCEAN CASUALTY ComMPANY 
HOME OFT 


ick 
CINCINNATI, OHIO 
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Dr. Dingman’s Review 
(Concluded from page 9) 


that he leaves her. It is income she 
needs. It is income he himself needs 
in old age, even as now. Income. 

Consequently our buyers are buying 
income. They want to know about a 
hundred a month certain. A hundred 
a month is becoming the buying unit. 
A hundred a month is not so much, 
but it is considerably more than a ten 
thousand policy which, to many folks, 
was the buying unit. Our clients are 
raising their sights, are conceding 
their greater requirements, and insur- 
ance is due for a sales impetus which 
will make itself felt even in 1932. At 
very least it is potential in 1932 if not 
actual. 

This demand for income, income 
certain, is a demand for safety, and 
may afford the answer to the problem 
of huge cash withdrawals from the 
companies in loans and _ surrenders. 
Policyholders will be very slow to de- 
preciate their insurance contracts if 
they think of them in terms of incomes 
that are being jeopardized by so-called 
“loans” against their policies. 


The Loan Situation 

Loans are prompted by three main 
sources. First, by the individuals 
themselves, for emergency purposes 
sometimes, all too frequently for specu- 
lation, or in defence of speculation. It 
is a common home office observation 
that loans increase quickly when the 
stock market drops sharply. Even 
when used for emergency purposes it 
becomes a question if the loans are 
worth the price. Probably not in many, 
many instances if the individual thinks 
of his policy as a hundred a month 
instead of a lump sum that is being 
reduced. Immediate cash is sweetly 
desirable and who of us does not want 
it, lots of it, scads of it, gobs of it, 
and a second helping more, please? But 
money can be bought at too great a 
price, and diminished protection is in- 
deed a heavy cost. The saddest letter 
that leaves an insurance office is “Dear 
Madam: We have your request for 
claim papers on policy No. 1234567 be- 
cause of the death of your husband, 
and are very regretful to inform you 
that this policy lapsed after the loan 
value was taken.” 


Encouraged by Banks 

Second, the banks are bringing about 
many of the requests for loans on in- 
surance estates, thereby intensifying 
one of the major problems of the com- 
panies. The banks are routinely ask- 
ing their clients what cash they have 
available in their insurance policies, 
and encouraging them to get it and 
apply it on their bank loans. All of 
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which is very understandable from the 
bank standpoint. Necessarily they seek 
cash from whatever source they can. 
But the structure of insurance is being 
torn down. The majority of policies 
on which loans are received, lapse at 
the next anniversary or two, only to 
be replaced at greater acquisition cost 
by the companies and greater premium 
cost by the policyholders, with not a 
few of our clients finding to their sor- 
row that they have lost their eligibility 
for insurance in the meantime. 


“Twisters” 


Twisters have been the third main 
reason for loans and many are the 
policyholders who have abundant rea- 
son to be regretful that they listened 
to the twisters. Loan monies, twisted 
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to get better yield than insurance com- 
panies, have failed to yield anything 
at all, not infrequently, leaving the 
policyholders with a forceful realiza- 
tion of the difference between safety 
and comparative safety. Much of this 
loan and surrender money went into 
trust estates, and depreciation in trust 
estates has been so great in many in- 
stances that many who were most 
enthusiastic for trust estates are now 
urging insurance companies to assume 
those functions. 

The happenings of 1931 have mod- 
ified our views of many things and 
have increased public consciousness of 
what life insurance can do, and does 
do. All of which bids fair to make 
this present economic era a landmark . 
in our history. 





A Record of Steady Progress 





Insurance in Force 

















ag $200,402,545. 
1926 $361,166,647. 
1931 $542,449,546. 
Assets 
DS $37,327,381. 
1926 $67,643,709. 
1931 $115,527,218. 
Total Income 
hh _— $9,557,325. 
1926 $18,667,904. 
1931 $29,215,949. 
Dividends to Policyholders 
1921 —_ $467,297. 
ai $1,327,788. 
1931 $3,450,290. 
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MANUFACTURERS LIFE 


INSURANCE COMPANY 


ESTABLISHED 1887 


> 


BRANCH OFFICES IN CANADA, UNITED 
AFRICA, ASIA, JAPAN, PHILIPPIN 
CENTRAL:AND S@U 


WRITE FOR COPY OF ANNUAL REPORT 


TORONTO, CANADA 
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Miscellaneous Insurance 








AGENTS & BROKERS 


Leon Irwin & Co. 


NEW ORLEANS, LA. 


Insurance Since 1895 
Brokerage Lines Solicited 


ACTUARIES 


Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultants 
Examinations Valuations 


25 CHURCH STREET NEW YORK 


INSPECTIONS 


J. H. O"ROURKE, Jr. 


UNDER COVER AND STRAIGHT 
CLAIM INVESTIGATIONS 


ONES: 
GERMANTOWN 51/03 
PHILADELPHIA, PA. 


LOMBARD 1674 
DREXEL BLDG. 


ACTUARIES 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


150 NASSAU ST. NEW YORK 





In Press — A New Book 











MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


500—Sth Ave.—at 42nd Street 
NEW YORK 


JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 





WOODWARD, FONDILLER and RYAN 
Consultants 
Actuarial, Accounting and 
Management Problems 
90 John St. New York 





ERSTON L. MARSHALL 


Consulting Actuary 


301 Iowa Building 
DES MOINES, IOWA 





DONALD F. CAMPBELL 


Consulting Actuary 

160 Ne. LA SALLE ST. 

Telephone State 7298 
CHICAGO 





T. J. McCOMB 


Consulting Actuary 
Colcord Bldg. 
Oklahoma City, Okla. 





JAMES H. WASHBURN, F.A.1LA. 
Censulting Actuary 

LIFE INSURANCE—dOrdinary, Intermedi- 

ate, Group, Industrial and Special Classes 


WORKMEN’S COMPENSATION 


Expert Advice on Domestic, Tropical and 
Semt-Tropical Business 


2004 WEST END AVE., 
NASHVILLE, TENN. 





FRANK M. SPEAKMAN 
Consulting Actuary 


Assoctates 
Fred E. Swarts, C. P. A. 
W. L. Clayton 
E. P. Higgins 


THE BOURSE PHILADELPHIA 





J. Charles Seitz, F. A. I. A. 
Consulting Actuary 
Author “A System and Accounting for « Life 
Insurance Company” 
Attention to 
Legal Reserve, and Assessment 
Business—Pensions. 


228 North La Salle Street, Chicago, Ill. 
Phone Franklin 6559 


ALEXANDER C. GOOD 


Consulting Actuary 


807 Paul Brown Bldg. 
St. Louis, Mo. 


and 800 Securities Bidg., Kansas City, Mo. 





Haight, Davis & Haight, Inc. 
Consulting Actuaries 


FRANK J. HAIGHT, President 


INDIANAPOLIS 
Omaha Kansas City 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 
128 North Wells Street 
CHICAGO 


Indirect Selling 
By Louis M. Crandall 


One of the Country’s Leading 

Life Insurance Producers, 

Well Known Lecturer and 

Author 

This book is different from 
anything you have ever read. 
It will encourage — inspire 
you to greater effort. You 
will become so enthused over 
the simple illustrations it will 
be a delight to go into the 
field to put the suggested 
ideas to work. 

The main claim of the 
author is that it contains the 
fundamental principles upon 
which he has written millions 
of dollars of business, and 
consistently maintains his 
high standing among the 100 
leading producers of life in- 
surance. 

The author in recent years 
has travelled thousands of 
miles lecturing to countless 
thousands, and this book is 
written at the request of 
many who have listened to 
his addresses. He has boiled 
down nearly a half century’s 
successful selling, research 
and study into this delightful 
work. 

The author has graciously 
offered to personally auto- 
graph all copies for which 
orders have been received be- 
fore date of publication. This 
book will shortly be ready, 
so send in your order at once 
and make certain that you 
receive one of these auto- 
graphed copies. 


Price per copy $2.50 
Discount in quantities 


The Spectator Company 
Division of 
United Busi Publishers, Inc. 


243 West 39th Street 
NEW YORK, N. Y. 
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